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WHAT SUGARS ARE A BUY? 


BALDWIN’S POOR 1924 


BRUNSWICK vs. VICTOR 


























We recommend 


Standard Gas and 


Electric Company 
6°, Gold Notes due 1935 
(Closed Issue) 


Preliminary figures show an increase 
of over 17% in net revenue for 1924. 


Price to yield 6.08% 


Ask for circular BI-295 


H.M. Byllesby & Co. 


New York Chicago 
111 Broadway 231 So. La Salle St. 
Philadelphia Boston Providence 











A Strong 
Common Stock 


Yielding About 9% 


The present attractive yield of about 
9% on Cities Service Company Com- 
mon Stock is based on monthly divi- 
dends of %4% in cash and %% in 
Common Stock. 


Dividends on Cities Service Common 

Stock are derived from the combined 

net earnings of 125 subsidiaries which 

produce and sell electric light and 

pawer, gas and petroleum products. 
Interim receipts representing New 
Common Shares when, as and if 
issued in exchange for the present 
Common Shares, on the basis of 
five new shares for one present 
share, are now available. 


Full information on this security fur- 
nished upon request. 


Send for Circular C-15. 





SECURITIES—DEPARTMENT 







































MAKE YOUR ADVERTISING 
YIELD DIVIDENDS— 





What is the “Good Will” of your business worth? 





OUR mailing list of customers and prospects is 
7 valuable. A good live mailing list is worth a 
large sum of money. Advertising sensibly and 
intelligently planned and carried out, increases your 


acquaintance among investors. It spells the increase of 
your “Good Will.” 


The inquiries that you receive as a result of your ad- 
vertising in THE FINANCIAL WORLD are very 
valuable, because they come from people who are 
genuinely interested and who have money to invest. 
Therefore, you have live prospects who are in a po- 
sition to take advantage of your offer. 


The readers of THE FINANCIAL WORLD subscribe 
for this publication in order to gain a knowledge of in- 
vestments which will enable them to successfully invest 
their surplus funds. Their aggregate buying and invest- 
ing power amounts to millions of dollars. Utilize this 
responsive audience as much as possible. Keep your 
name before this large group of investors and your 
firm will gain the best asset—“Good Will”—plus Re- 
sults. 


Advertising Department 
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FINANCIALWORLD 


53 Park Place, New York 
Member ABC 





























Los Angeles Gas and 


Electric Corporation 


non-callable 6%, cumulative 


Preferred Stock 


Dividends have been paid regularly 
on all Preferred Stock since issuance 
and on the Common Stock for over 
thirty consecutive years. 


Balance of $4,452,405 available for - 
Preferred dividends is more than 
5% times annual requirements on 
all Preferred Stock now outstanding. 


Price 92.50 and dividend 
Yielding 6.50% 


Send for descriptive circular F-534 


E. H. Rollins & Sons 


Founded 1876 


NEW YORK 
423 Exchange PI. 


BOSTON 
200 Devonshire St. 


PHILADELPHIA 
1421 Chestnut St. 
CHICAGO SAN FRANCISCO 
231 So. La Salle St. 300 Montgomery St. 
LOS ANGELES DENVER 
1000 California Bank Bldg. 315 International Tr. Bldg. 
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Republic of 


Salvador 


Customs Lien 8% Sinking Fund 
Gold Bonds, Series A 


Four per cent of issue purchased 
per annum by sinking fund 
at up to 110 


Entire interest and sink- 
ing fund requirements for 
1925 covered Cus:oms 
Collections for first six 
weeks. 


LISTED ON NEW YORK STOCK EXCHANGE 


Circular on request 


F. J. LISMAN & CO. 
Members New York Stock Exchange 
20 Exchange Place 
New York 





























Weston Electrical 
Instrument Corporation 
Sinking Fund Gold Debenture 6's 

DUE JANUARY 1, 1940 


This issue is the sole bonded debt 
of the Corporation. 

Net tangible assets equal $2,929 per 
$1,000 bond outstanding. 

Ten years’ average earnings avail- 
able for interest are five times re- 
quirements. 


99 and interest to net 6.10% 
HORNBLOWER & WEEKS 


ESTABLISHED 1888 


42 Broadway, New York 
Telephone Hanover 4848 
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PORTLAND DETROIT 
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and Chicago Stock Exchanges 
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What Policy 
Now? 


NDUSTRIAL stock averages have broken 
through all high records since 1920. Does 
this indicate the approaching end of the Bull 
Market, or does it point to still further 
advances? 


Brookmire’s has consistently recommended 
purchases since June 9th, since which time the 
averages have advanced 35%. Is this the time 
to take profits or—should you accumulate 
more stocks now? 


Our special bulletin gives definite recommen- 
dations. A copy will be sent gratis. 


Use this Coupon 








BROOKMIRE 


ECONOMIC SERVICE INC. 
25 Wese 45th Street New York 


Please send me Bulletin F-74 free. 
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The Financial World was established to diffuse the truth about investments. has i 
end will continue to do so, confident in its belief that as long as it clings to nie idvel it can count upon the 





support of the investing public. 


tained this attitude, 
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The Trend of Things 


@ Reports from over the country indicate that business is continuing to 
make orderly and healthy progress; there is no boom and none is desired ; 


« Railroad freight car loadings again establish a new seasonal record, bank 
clearings are high, new construction active, credit easy, merchandise sales 
good and a lull in steel buying is noted; 


€ With no new developments accompanying the market suffered its sharp- 
est reaction during the past week and recovered with almost equal 


promptness. 


LL the developments of the past 
A week were of a constructive char- 
acter. Business continues to 

make orderly progress as is reflected in 
freight car loadings, merchandise sales, 
bank clearings and steel and iron produc- 
tion. There is no boom and none is 
wanted. Slow, steady growth lasts longest. 
Every present indication points to con- 
tinued business progress during the com- 
ing months. If the stock market is ex- 
ercising its function as a forecaster of 
future business then the recent advance 
indicates good business for the coming 
six months. If the advance persists until 
fall good business for the coming year 
would be indicated. Every fundamental 
points to steady improvement in prosperity 
during the first half of 1924. The most 


important factor that will enter the sit- 
uation at mid-year will be crop prospects 
and prices. With another good crop made 
and marketed at current price levels tise 
era of prosperity would doubtless be ir- 
proved and prolonged. 

The reaction of the stock market early 
in the week was brought about by ‘nternal 
ntaiket conditions. There were no ad- 
verse news developments and the unfav- 
orable annual reports of Baldwin and 
American Woolen were largely public 
property before their puwblication. Every 
bull market is subject to minor contrary 
movements from time to time and occa- 
sional major contrary movements. In 
times past, the major contrary movements 
have Leen accompanied by some unforesee- 


able adverse development and there is no 


Doubtless an over-bought condition had developed. 


reason to believe that the present upswing 
will be free from such a movement. Wh=>a 
it takes place it must be regarded as a 
buy ing opportunity. 

xk * x 


French France Flurry! 
t.* 2 

7 French franc after declining rather 

sharply recovered with equal speed. 
In articles appearing in THe FINANCIAL 
WorRLD some time ago the French finan- 
cial situation was discussed. It was pointed 
out that France had pursued a policy dif- 
ferent from that of Germany, for instance, 
in that the money for the restoration of 
the devastated areas had been raised by 
issues of internal bonds and that the 
French internal debt had been greatly ex- 
panded. In the final analysis inflation in 
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a country can be brought on as readily 
by issuing internal bonds as by issuing 
paper currency. Now France with its 
budget fairly well balanced and its taxa- 
tion increased on top of a year with a 
decidedly favorable trade balance appears 
to have decided to retire its internal in- 
debtedness by the issuance of paper cur- 
rency. This will save interest payments 
on the internal debt. If no more francs 
are issued in the form of paper currency 
than internal debt is retired therewith it 
will have no practical effect from the 
standpoint of bringing on further inflation 
and a decline in the foreign exchange value 
ef the franc. Thus the report that France 
was increasing its paper currency had no 
significance as to the price trend of the 
franc in foreign markets. It has been our 
judgment that it would be the endeavor 
of France to keep its currency stabilized 
around present price levels. The loan 
made in this country was doubtless for this 
purpose. There has been no fundamental 
change in the situation by the exchange 
of paper currency for paper internal 
bonds. It does show though that inflation 
can be as readily brought about by issu- 
ances of government internal bonds as by 
issuances of paper currency. We still 
held to the view that France will keep 
the franc stabilized around current price 
levels and that the franc is not an attrac- 
tive medium to speculate in. 


* * * 
Taxation Reduction! 
* * * 


HE importance of taxation reduction 
has been repeatedly stressed in THE 
FINANCIAL Woritp. Now with the old 
Congress about out of the way and the 
year’s budget requirements fairly well ‘de- 
fined the Administration is going ahead 
with plans for a new tax law to become 
effective as to 1925 incomes. The returns 
on March 15 will give a good line on 
revenues and many doubtless will be sur- 
prised how sharply their taxes have been 
reduced as compared with their 1924 re- 
turns when they make up their 1925 re- 
ports. Whether an extra session of Con- 
gress will be called in the early fall or 
whether the regular session of next De- 
cember will handle the matter there is 
every present indication that there will 
be a further and substantial federal tax 
reduction payable in 1926. If the munici- 
pal and state governments would ‘do like- 
wise the country as a whole would receive 

a big and real prosperity impetus. 
* 


* * 


Business Progress! 


* * 


ORE and more commentators are 

expressing disappointment that 
business progress is not going along as 
fast as the optimistic predictions that 
were made early in the year gave hope 
to. So far as can be determined these 
utterances are based largely on talks 
with individual business men. It is hard 
to find a business man during the early 
stages of an approaching era of prosper- 
ity who feels it enough in his business 
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to reflect other than disappointment at 
the failure of prosperity thus far to mani- 
fest itself in his business. Just what 
each individual thinks constitutes pros- 
perity is also a question subject to vary- 
ing interpretations. Later on when 
prosperity is more pronounced he is also 
the one that can see no end to it. The 
fact of the matter is that every basic 
indicator shows healthy progress, and 
this is especially true in the railroad car 
loadings, pig iron production and new 
construction activity. It must be quite 
obvious on reflection that it is just this 
healthy progress which is most desir- 
able because the growth is sound and the 
prosperity era so based will last much 
longer. Disappointment that sound prog- 
ress is being made and that we are not in 
a hectic expansion and inflation era with 
its inevitable aftermath is difficult to un- 
derstand. 
* 


* x 


The Automobile Industry! 


* * * 


ONSIDERABLE comment has 

been made of the future replace- 
ment demand of automobiles as a source 
of future business for the companies 
in this highly competitive industry. The 
Cleveland Trust Co. has prepared a 
study of the cars eliminated from year 
to year which shows an average of 
slightly less than 1,000,000 during the 
past three years compared with a pro- 
duction averaging around 3,250,000 for 
these years. The Bulletin goes on to 
say: “The industry is faced by difficult 
alternatives. It will either have to find 
new users in far greater numbers than 
it has in the past, or it will have to sell 
greater numbers of families more than 
one machine a piece, or it must greatly 
expand its exports, or it must reduce its 
output. In practice it will probably do 
all these things in varying degrees. In 
theory another solution would be to 
make cars that would not last so long, 
but actually cars are being better made 
all the time.” There is no question as 
to the keenness of competition in this 
industry. To pick the company that will 
make an outstanding success in 1925 by 
having caught the public fancy as Chrys- 
ler did in 1924 is pretty much like find- 
ing the needle in the haystack. 





The Market Reaction! 


* * * 


HE sharpest decline in stock prices 
since last fall was witnessed during 

the past week. It was followed by a 
recovery almost as sharp. At its max- 
imum it amounted to less than three 
points on the industrial stocks and less 
than two points on the rails. Consider- 
ing the advance since last fall this is 
hardly a reaction worthy of extended 
comment. We have stated before and 
will state again that we will not enter 
a guessing contest as to when and how 
much of a reaction will take place. There 
never has been a bull market without 
one, and minor reactions such as_ took 
place during the past week can only be 
accounted for by conditions peculiar to 
the market itself. In other words, when 
buying power becomes exhausted at the 
price levels established and there are 
rather spectacular advances in specialty 
stocks a market corrective frequently 
follows. In The Trend last week atten- 
tion was called to this possibility. Be- 
fore the present bull market is over there 
doubtless will be a reaction of more sub- 
stantial proportions. However, such a 
reaction doubtless will be accompanied 
by a news development not now fore- 
seeable. The reaction of last week was 
merely accompanied by rumors, includ- 
ing the now quite hoary one of a rise in 
Federal Reserve rediscount rates, and 
by no news which would indicate a 
change in the present favorable funda- 
mental conditions. To illustrate the in- 
coherence of the decline last Monday, 
we find Erie lst preferred stock selling 
for less than the second preferred and 
for less than its proposed exchange 
basis into new Nickel Plate preferred, 
although there is good ground for believ- 
ing that this issue is worth more than 
the second preferred and more than its 
exchange value into new Nickel Plate. 
Doubtless there has been a disappointed 
speculative following attracted to Erie 
Ist preferred which was subject to a 
“shake-out.” The man who is operating 
on a conservative basis was unaffected by 
this reaction, and the man who was wait- 
ing to buy stocks cheaper was- given his 

opportunity. 








that they also complain to the 


their co-operation. 








LATE DELIVERY 


HE FINANCIAL WORLD is making every effort to ex- 
pedite delivery to subscribers. 
Post Office at New York shortly after noon on Saturday of 
each week. We are taking the matter of prompt delivery up 
with the Post Office Department. t 
scribers who do not receive their copy within a reasonable time 


subscribers to know that everything possible is being done on 
our part to give them prompt delivery. 

i To those who are particularly desirous of 
insuring prompt delivery we can only suggest that they forward 
us first-class postage to the amount of 8c for each issue. These 
will be mailed from our office on Saturday morning. 


Delivery is made to the 


We would suggest to sub- 
postal authorities. We want our 


We will appreciate 
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in the present situation here and 

throughout the nation, is the accu- 
mulation of evidence that we are getting 
back to a co-operative basis. 


‘ BOUT the most encouraging factor 


There has been a reversal of the old 
challenge—“the public be damned!” The 
dictum now is—“Special interests and 
blocks be damned!” 


Ten days from the date of this issue of 
THE FINANCIAL Wort, there will begin 
in Washington what we have every reason 
to hope will be a government of co-oper- 
ation. President CooLipcGe has indicated 
that he is going to see that the high-sound- 
ing phrase, “special privileges to none,” 
will mean something in these United States. 





a L.S. Storrs 


Managing Director 
February 21, 1925 


“All Together’ 


@ Electric railways in 
convention at Wash- 
ington announce inten- 
tion to foster partner- 
ship with employees 
and customers; 


@ Here are some interest- 
ing views gathered at 
Washington this week. 


By E. MARSHALL YOUNG 


As I stated here recently, Secretary 
MELLON promises that, by hard work and 
sound policies, this country can enjoy a 
long period of prosperity. 

It seems that the government at Wash- 
ington, and leaders in finance and industry 
intend to co-operate to that end. 

This week 1 attended the Mid-Year 
meeting of the AMERICAN ELEctric RaIL- 
way Association here. It was an enthu- 
siastic gathering. It was attended by the 
biggest men in the industry, and by lead- 
ers in branches of industry identified in 
one way or another. 

And the keynote was, co-operation. 

It required years of bitter experiences 
for big business, so-called, to learn its 
lesson. It had to have the big stick of 
the Sherman Law brought down on it. 
But, having learned its lesson, it has, of 
its own volition, caused that salutary 
weapon of the government to be more or 
less unnecessary. 

It isn’t necessary now to do so much 
investigating and nagging of big business 
as it used to be. Leaders in finance and 
industry realize that they cannot get any 
farther by thinking along narrow, class 
lines, than “Bob” LaFollette was able to 
get last fall. So they have climbed on 
the co-operation band wagon. 

At one of the sessions of the convention 
of electric railway men, JoHN J. Escu, 
the man who helped to write the epochal 
Transportation Act of 1920, had himself 
credited with one of the big hits of the 
day. 

He urged that the association at once 
launch a campaign of publicity for the 
purpose of commanding the co-operation 
cf the public in making the meaning of 
electric railway transportation understood. 
In other words, he advised the street rail- 
way men to induce the public to take ‘seats 
at table with them, on the same side. 

Mr. Escu also urged the electric rail- 
ways to follow the lead of some of the 
steam roads, and of various industrial cor- 


—The New Slogan 


«@ The country is getting back to co-operation—that’s 
one of the most encouraging factors in the present 
situation—co-operation between government and in- 
dustry assures prosperity for all; 
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porations, in getting employees to become 
stockholders—partners. 


I talked with the former congressman— 
he now is a member of the Interstate Com- 
merce Commission—following his address. 

“For some time,” he said, “the electric 
railway companies have been endeavoring 
in one way or another to get closer to the 
public. But I believe that they have not 
gone far enough. They should launch an 
advertising campaign to let the people 
know just how much they have done in 
making this country, in aiding industry 
and home building, and in providing ade- 
quate transportation under great difficul- 
ties. 

“T want to compliment THE FINANCIAL 


(Please turn to page 254) 


a B.C. Cobb 


One of the “Big Five” 
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RE prices of raw sugar likely to 
A go much lower, or are they drag- 

ging bottom? In other words, is 
the trend in the sugar industry likely to 
turn upward? 

It cannot be denied that the sugar situa- 
tion at present is not encouraging. Prices 
of raw sugar are depressed, and prices 
of most sugar stocks are low. It is esti- 
mated that this year there will be an in- 
crease in the world crop of sugar of at 
least 2,000,000 tons, and that there will 
be a gain in the Cuban crop of some 650,- 


000 tons. 


But estimates of crop possibilities must 
be taken with reservations. It is impos- 
sible to arrive at what could be considered 
an accurate estimate of crop possibilities. 
For example, take the estimate of the pos- 
sible Cuban crop. Authorities assert that 
there is reason for doubting the ability of 
the Cuban plantations to accomplish the 
gain that has been set. 


There is another phase—conceding the 
possibilities that there will be a substan- 
tial increase in the raw sugar crop, is con- 
sumption apt to expand to such an extent 
as to offset that gain? 

THE FINANCIAL Wor LpD’s, inquiry among 
the leading producers has resulted in a 
revision of our previous opinion that the 
increased production might prove a source 
of weakness. In other words, the low 
price of raw sugar has stimulated con- 
sumption to such an extent that whatever 
estimate one may make of possible in- 
creased production may prove unimpor- 
tant. ° 

Looking backward, we find that, in the 
first half of 1924, prices of raw sugar 
steadily declined. Reports of the prob- 
able Cuban crop indicated a_ substantial 
gain over the preceding year. 


Comparing, we find that identically the 
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Sugar Securities Are a 
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Brooklyn Plant of American Sugar Refining Co. 


same situation prevails now. There is a 
low price level for raw sugar, and a high 
estimate of probable crop. 

We find nothing in the situation that 
would justify a positive bearish position 
regarding the outlook for sugar prices for 
the long pull. In fact, the recent activity 
in some sugar securities—not a pronounced 
activity, to be sure, but impressive enough 
—seems to indicate an opinion in some 
circles that is favorable. 


Although last year resulted in a record 
high in production, and quite a substan- 
tial gain over the preceding year, the rec- 
ord shows that the initial estimates over- 
shot the mark, and the estimates of growth 
in consumption fell short of actual. 


Sugar Ruling 

Well-informed men in the industry have 
stated to THE FINANCIAL Wor tp that, in 
their opinion, the beginning of .summer 
will see four-cent sugar ruling. In a 
study of the sugars published in this maga- 
zine six months ago, it was stated that 
quite a number of the producers of raw 
sugar can make a fairly good profit per 
share with four-cent sugar. 

Being specific, were four-cent sugar to 
become established at the beginning of the 
coming summer, it would mean that a 
company like Cuba Cane would be in a 
position in the following fall to pay a divi- 
dend on its preferred stock. The com- 
pany is financially strong enough to do 
so now, but it would seem that, in view of 
the conservatism of the policy it has been 
following, the directors are likely to await 
actual developments in the price situation 
before taking any action in that connec- 
tion. 


Coming back to the original question— 
has the worst become a matter of record, 
and is the future long pull trend in the 












@ The sugar situation at the present is admittedly not encouraging 
because of low raw sugar prices and correspondingly low security 
prices; 


@ The estimated crop of sugar for this 
year shows a large increase in the 
world production; 


@ Another interesting phase 
is that of increased con- 
sumption of sugar at re- 
duced prices that would 
offset the gain in produc- 
tion. 






is 


sugar situation likely to be towards sub- 
stantial improvement all round? 








The answer would seem to be found in 
the admitted prospect, in well-informed 
circles, of four-cent sugar by summer. 
And it has been a lesson of experience 
that it has proved profitable, in the long 
swing of events, to purchase securities of 
strong €ompanies in a given industry at 
the point where conditions in that indus- 
try appeared to be at their worst. 


We do not believe that the anticipated 
large increase in production is as im- 
portant as some credit it with being. Eco- 
nomic conditions generally are favorable 
to rapid and substantial increase in con- 
sumption, and the present low prices are 
a powerful stimulant to work in conjunc- 
tion with large buying power. 

Then, too, some authorities assert that 
the prospective increase in production ulti- 
mately may prove but slightly in excess 
of world requiremefts, and even may prove 
to be below those requirements. But it is 
altogether too early to make any estimate 
of the possible statistical position of the 
commodity at the year end so far as ex- 
cess supply is concerned. 

The importance of the prospective large 
sugar crop lies, not in whether or not the 
supply will be greatly in excess of demand, 
but in the possible influence of that crop 
on prices. In the first six months of last 
year, as already stated, prices declined. 
But, by August, when consumption, both 
domestic and foreign, began to gain rapid- 
ly, prices of raw sugar were quite strong 
comparatively. 

It has been said by some analysts that 
demand has and will have but little in- 
fluence upon prices. We do not believe 
that is absolutely correct, as may be con- 
cluded from the effect of increased con- 
sumption last year, which is referred to 
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Purchase at Prevailing Levels ? 


above. Of course, when there is a short 
crop, prices are inclined to rise quite 
rapidly. 

THE FINANCIAL WorLp can observe no 
reason for assuming that the price situa- 
tion in raws can become any worse than 
it is now, or very much worse at least. 
Nor do we feel that, even though there 
may be no reason for looking for a sub- 
stantial improvement in the price situa- 
tion in the near future, that the long pull 
outlook should be disregarded. 

To be specific again, a company like 
Cuban-American is in a more or less for- 
tunate position. It is a low cost producer. 
That is an important consideration. 


In connection with the copper industry, 
THE FINANCIAL Wortp has maintained 
that, since the war, the methods of ap- 
praising comparative values in copper se- 
curities have changed materially. It has 
become necessary to draw a sharp line be- 
tween the high and the low cost producers. 
With comparatively low prices for the red 
metal, only those companies which are able 
to produce at a low cost are entitled to 
consideration, as they are the only ones 
able to make a profit. And, with every 
gain of a cent in the price of copper, the 
low cost producers are the largest gainers. 


In a measure, the same situation prevails 
in connection with sugar. That is why 
specific mention is made of the Cuban- 
American situation. With sugar ruling 
around 334 cents a pound, this company 
can earn a net sufficient for all interest 
charges and dividend requirements on the 
senior shares, with a margin for the com- 
mon, 


Derives Great Benefits 


With each fractional advance in the 
price of raw sugar, Cuban-American de- 
rives benefits greatly in excess of what 
might be expected on casual thought. 


At this writing, it seems rather danger- 
ous to set down what the raw producers 
may be able to do this year in the way 
of net earnings. Should there be general 
prosperity and pronounced general business 
activity in the latter half of the current 
year, and should the estimate of the year’s 
crop, as now being made, prove to have 
been excessive, then it is altogether pos- 
sible that there may be a much better earn- 
ings showing than is anticipated now. 


The comparatively short swing outlook 
indicates the possibility of moderate im- 
provement at least in the price for raw 
sugar. Prices of the securities respond 
quite readily to any such developments. 
But we would not advise purchase of sugar 
stocks indiscriminately. Recently there has 
been some awakening in the stocks, mar- 
ketwise, indicative of a growing feeling 
that the staus of the industry can- 
not grow much worse, and may become a 
great deal’ better. 


The price level for sugar stocks is low. 


February 21, 1925 


The average for six leading sugars at this 
writing is fully twenty-nine points below 
the average for a year ago. The average 
for these six stocks last year has not been 
down to the present low since 1921, which 
would lead one to conclude that the pres- 
ent low average may be as inaccurate as 
was the price average of u year ago this 
month. 


The price average last year fluctuated 
around the low for May of this year until 
about the end of July, and remained a 
few points higher through August and 
September. It did not rise more than a 








What Price Service? 


OR ten years millions of dol- 

lars have been spent annually 
to arrive at a valuation of the rail- 
roads! But valuation is getting no- 
where! Who's at fault? 

Next week this situation will be 
discussed, frankly. We _ wonder 
what price will have to be paid for 
this vital service. 
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point or two through the last quarter of 
1924, but its low in those months was six- 
teen points above the present average. 


With the price of raw sugar at its pres- 
ent low level—an extremely low one—and 
with the average price of six leading 
sigars down to a point that has not been 
reached since 1921, it would seem that the 
bottom has been reached. In that con- 
nection, we are reminded of the old in- 
vestment adage—buy when prices are low 
and sell at the top. 


Regarding the refining companies, al- 
though there still exists the weakness of 
excessive production capacity, the situa- 
tion is much better than it has been in 
quite some time. The prospect that the 
price of raws for some time will not ad- 
vance sensationally is a favorable factor. 
Then there is the prospect for general 
prosperity, which always means prosper- 
ity for the refiners. Judging by the past, 
it would seem that granulated sugar will 
be stronger from now on. Viewed from 
the standpoint of the spring and summer 
seasonal gain in demand for refined sugar, 
the prospect for these companies is rather 
favorable. 


We would reassert our previous state- 
ment that we would not suggest indis- 
criminate purchase of sugar stocks. We 
would select carefully, basing selections 
upon the question of production costs in 
the case of the raw producers. 


In view..of the strong position of Cuba 
Cane finances, and the prospect that four- 
cent sugar may rule by early summer, 
the preferred stock of this company ap- 
pears fairly attractive for the long pull, 
although no definite position can be taken 


regarding the dividend outlook until-a clear- 
er view can be had of the earnings pros- 
pect. At the close of its last fiscal year, 
the company had nearly two million dol- 
lars cash on hand. In the past two years, 
$31 a share was earned on the preferred 
and the back dividends amount to a little 
better than $26, so that, taking that ac- 
cumulation into consideration, the stock ap- 
pears reasonably cheap for the long pull. 


The fact that the preferred dividend 
of Cuban-American can be earned with 
sugar at 334 cents a pound is a strong 
argument in favor of the stock. The com- 
mon is fairly attractive for the long pull. 


Broadly speaking, keeping in mind the 
experiences of the past few years, we 
have not been especially favorable to 
the stocks of the refining companies. 
But, should the price of raw sugar hold 
comparatively low, and should there fail 
to be a sharp advance, the margin of 
profit for the refiners should be satis- 
factory, more so than for some time. 


Periods of prosperity, with prices of 
raw sugar fairly well separated from 
the price of the refined, have been bene- 
ficial to the refiners in the past. And, 
with chances favoring a better year for 
these companies, it would seem that there 
is a fairly attractive long pull attractive- 
ness in the stocks of American Sugar. Re- 
fining. If the profit margin holds satis- 
factorily, or improves, there is possibil- 
ity that the common dividend might be 
restored in the next several months. 


Larger Dividend 


A stock like the common-of South Porto 
Rico Sugar does not appear to ,be-as 
favorably situated as either of the Cuban 
stocks mentioned above. Manati ‘Sugar 
common appears to be in a strong posi- 
tion. Last year the company .earned 
nearly $10 and pays $5. Should raw 
sugar move up to around or above 4 
cents, this company, in view of its pres- 
ent strong financial position, might pass 
along some of the profits to stockholders 
in the shape of a larger dividend. 

Beet sugar stocks are not in an at- 
tractive position at the present time. 
As stated, investors wishing to specu- 
late in the sugar industry, will do best 
to confine their commitments largely 
to the low cost producing Cuban com- 
panies, although Great Western Sugar 
common holders might be well advised 
to retain their shares in anticipation of 
favorable future dividend action. 

In conclusion, we suggest that our 
readers who are interested in this situa- 
tion keep close watch on the trend of 
raw and refined prices, and upon esti- 
mates later on regarding the probable 
size of the Cuban crop. These are im- 
portant factors that will determine fu- 
ture price levels for securities, in the 
industry. ie ibaa: 
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Reaching the Farm Country 


@ Electric expansion in rural sections has perplexing prob- 
lems—Western corporation has solved some of them; 





aC. L. Brown 


President, United Power and Light 
Corporation of Kansas 


system in a thickly settled section 

with many industrial plants to ab- 
sorb the output of the plant is one thing; 
reaching a rural district with many small 
towns somewhat widely scattered and the 
farmsteads between is quite another. De- 
velopment of power distribution through 
consolidation of scores of scattered plants 
has been a marked feature of the western 
States during the past four years. How 
extensive has been this combining of 
plants is seen in the statement that it will 
soon be possible to tie together lines reach- 
ing from Minnesota to Kentucky and ap- 
parently it will not be long before trans- 
mission will be united’ from Davenport, 
Iowa, to Texas. This may not all be un- 
der one management but the working ar- 
rangements will admit of such operation 
if desired. 


F essen in a th an electric power 


A New Field 


But there is a new field into which every 
company is seeking entrance and which 
effers probably the greatest opportunity 


@ The strictly farm area is a new field into which every com- 
pany is seeking entrance and which offers the greatest op- 
portunity for development of power distribution. 


By C. M. HARGER 


for development of power distribution of 
today. This is the strictly farm area, the 
extension of electric service to rural com- 
munities. 

It is at first sight difficult to see why 
rural communities have not accepted the 
use of current more generally. While 
many hundreds are served the fact is that 
the number of farms equipped with elec- 
tric service is comparatively small. The 
president and manager of a corporation 
that has been notably successful in thus 
expanding its service explains why. 

This company is the United Power and 
Light Corporation of Kansas, formed a 
few months ago through the consolidation 
of thirteen plants. It serves 155 towns 
and cities, covers twenty-two of the richest 
counties of Kansas and has over 600 farm- 
steads connected with its transmission 
lines. C. L. Brown, president of the cor- 
poration, and a rising light in western 
financial fields because of his organizing 
powers, believes that the rural field is a 
particularly fertile one, provided it can be 
properly developed. 


Education Is Ready 


“We have secured our expansion to the 
farms through education,” said he to a 
FINANCIAL WorLD correspondent. “The 
ground, however, has only. been touched 
and there are several elements that enter 
into the matter that the average promoter 
fails to consider. 

“One of these, and in a large degree the 
principal one, is the matter of farm owner- 
ship. Recent statistics show that in the 
United States the number of farms occu- 
pied by owners is only 61.9 per cent of 
the total; the remainder 38.1 per cent are 
tilled by tenants. Now the owner of a 
rented farm is not interested in giving his 
tenant electric current because he does not 
realize that it is profitable to the property 


regardless of whether occupied by the 
owner or a tenant. It costs approximately 
$500 per farmstead to place the service at 
the farmer’s door but even that is only 
possible when a considerable number of 
farms are so located as to be consecutively 
connected by the transmission lines. The 
isolated farm cannot be reached except at 
a high cost. 


Nebraska Had a Plan 


“The ideal system would be one by 
which a farm district organized for the 
construction of its own lines and then ap- 
plied for the service of the plant. In such 
case everybody would receive the benefit 
of current. So far as I am aware only 
one effort of this kind has been made. It 
is near Wahoo, Nebraska. That. state 
adopted a law in 1919 providing that a 
township might vote bonds for construc- 
tion of a system of transmission lines to 
serve all the township. One township did 
vote such bonds and has some 65 miles of 
lines serving about 30 farms. The law 
also provided that when so constructed 
any plant adjacent or within reaching dis- 
tance shall furnish current at the price 
charged others under similar conditions, 
provided it has the current to spare. The 
law was taken to the court and _ the 
supreme court declared it unconstitutional. 
Now efforts are being made to correct the 
weakness of the law by act of the legisla- 
ture and preserve its advantages. 


“It is not conducive to wide expansion 
in rural territory for the power company 
to build with only a scattered list of farm- 
steads using the current. The cost is too 
great to the individual—or he thinks it is 
too great, which amounts to much the 
same thing. Only where there is oppor- 
tunity for connection with a number of 
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farms in contiguous territory can the ex- 
pansion of rural service be successfully 
carried on, 


Fertile Field 


“However, it must be remembered that 
there is a most fertile field for the rural 
electric lines. The farmer is sold on its 
advantages—with one exception, the profit 
he may make from it. The rural tele- 
phone had to win its way; finally it was 
accepted as a feasible and profitable equip- 
ment to the farm and today scarcely a 
farmstead is without its connection. The 
farmer’s wife knows that her sister in the 
city has electric lights, vacuum cleaners, 
curling irons, toasters, all the various 
motor-driven household conveniences which 
she misses and for which she longs. She 
is sold on the benefits of the use of cur- 
rent. 

“But the farmer himself only adds new 
equipment when it seems profitable and 
not before. The town resident does not 
expect to make money from his electric 
service; he establishes it as a convenience 
and satisfaction of life. The farmer wants 
’ to know whether or not it will pay. So 
this side of the extension to farms must 
be met. 


“We have equipped about six hundred 
farms and on them the water is pumped 
fresh for the livestock to its benefit, the 
feed is ground, the barns are lighted and 
the farmer gains directly from the larger 
measure of marketable products he secures 
through better handling of his operations. 
The harvesting of wheat on these farms 
adds to his profit. With a motor trans- 
ported on a truck we carry the power to 
his threshing machine and the work of a 
half dozen men is done by the current, 
saving twenty per cent of his threshing 
cost. The silo is filled by a motor-driven 
cutter which on farms properly equipped 
takes the place of an expensive steam en- 
gine and much added labor and expense. 
He can see these things when they are 
presented to him and if the distance is not 
too great we can sell him on the installa- 
tion. 


New Machines Needed 


“What the manufacturers of farm ma- 
chinery do not realize is this demand for 
profit in the use of any equipment. For 
instance, take a silo filler. It requires a 
heavy motor to run one of the modern 
machines and this must be secured from 
the plant in portable form and paid for at 
a daily rental. The farmer must be ready 
to fill the silo immediately and it calls 
for the help of his neighbors and all hands 
on the farm. If he had a smaller ma- 
chine that he could use himself with the 
help of one or two hands and fill the silo 
as convenient he could get better results 
and save money on the operation. The 
manufacturer who builds such a machine 
will help develop the extension of electric- 
ity to the farm for it will enable the pro- 
ducer to see where he can make a profit. 

“The same thing is true of threshing 
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Technical Market Conditions 


@ Perhaps the most intelligent way to look upon this much 
discussed subject is to class it among the imponderables and 
to depend primarily on basic conditions. 


By THOMAS GIBSON 


T may be roughly estimated that about 

75 per cent of those who operate in 

the security markets on a speculative 
basis are more influenced by the relation 
between prices and values than by inter- 
mediate price fluctuations. The other 25 
per cent pays comparatively little attention 
to values. They devote attention particu- 
larly to conditions lying within the market 
itself. These day to day traders are nu- 
merically in a minority, but their opera- 
tions have a decided effect upon prices 
at times. 


The word “speculation” or its derivatives 
as here employed refers to any purchase 
made in order to secure a profit through 
accretion in price. Purchases made with 
the sole object of securing a certain in- 
come return may be more properly classi- 
fied as “investments.” The popular idea 
that speculation means only marginal 
transactions is wholly erroneous. The 
man who buys a stock for cash in the ex- 
pectation of an increase in its quoted value 
is as certainly speculating as is the man 
who buys on a 10-point margin. 


The Floating Supply 


Reverting to the statement that the op- 
erations of the minority frequently have a 
decided effect marketwise, it may be 
pointed out that the buying or selling of 
a comparatively insignificant floating sup- 
ply is responsible for most of the rapid 
price changes. To illustrate this, suppose 
a certain corporation has $100,000,000 of 
stock outstanding, $95,000,000 of which is 
in the tin boxes of investors and $5,000,- 
000 in the floating supply—that is, in the 
accounts of marginal speculators. If any- 
thing should happen to stimulate a sudden 
demand for the stock attempts to purchase 
the 5 per cent residue might carry prices 
upward 10 or 15 points. Thus the quoted 
price of the great dormant bulk may be 
enormously increased by the actions of the 
holders of a small residue. Of course, 
the rule may work the other way and 
quoted prices may be much depressed by 
the same minority interest. Of course no 
one is simple enough to believe that when 
a certain stock advances or declines 10 or 
15 points in a few days the price changes 
are due to any corresponding change in 
values. Prices and values will inevitably 
be reconciled in time, just as the disturbed 
needle of a compass will eventually point 
to the true north, but the intermediate de- 
partures are sometimes very wide. If such 
were not the case there would not be much 
speculation. 


The Market Machine 


In order to understand clearly the ma- 
chinery of the market, it is necessary to 
first realize that nothing can possibly cause 


quoted prices to advance except bidding— 
usually competitive bidding—and that noth- 
ing can cause prices to decline except of- 
ferings. A stock might increase greatly 
in value because of unexpected develop- 
ments, but the quoted price would remain 
the same until some one bid it up. 


It is also essential to understand that 
there are occasional temporary limits to 
effective buying power. If we assume that 
say 1,000 people have an aggregate of 
$1,000,000 to invest in a certain stock com- 
petitive bidding will carry the price up- 
ward until this buying power is satisfied 
or until the price level attracts liquidation 
from other holders. In such circumstances 
the market will hesitate, or perhaps react, 
until the gains have been absorbed and 
consolidated. This will happen regardless 
of the continued growth of values. Curi- 
ously enough, the psychologists apply this 
same theory to every form of progress. 
They claim that anyone who is studying 
any art or craft will go ahead rapidly for 
a time and then hesitate or appear to lose 
ground. This is called, in the phraseology 
of psychology, a “plateau,” and the term 
applies quite aptly to security price move- 
ments. 


The Professional Traders 


The professional traders are always on 
the lookout for a period of temporary ex- 
haustion of new buying power. They 
argue that when the market ceases to ad- 
vance many of the buyers will sell in or- 
der to accept profits, and that others will 
place stop loss orders a point or two below 
the current level. When they think such 
conditions exist they begin selling short— 
that is, selling stocks which they do not 
own or have any interest in, with the idea 
of purchasing them at a lower level. Some- 
times such a campaign succeeds—some- 
times it does not. Even the most astute 
bears occasionally underestimate the po- 
tential buying power, and mistake a lull 
for a culmination. Sometimes their astute 
professional opponents accept all their of- 
ferings and politely request the sellers to 
deliver the goods or take the consequences. 
The bear is usually more cowardly than 
the bull, either in the stock market or in 
natural history. The short seller of stocks 
can see no limit to his possible losses, 
while the buyer assumes that he owns 
property which has a certain intrinsic 
value. 


Present Conditions 


At present, opinion in this district is 
much divided as to the probability of a 
major reaction in the near future. Two 
classes are hoping for such a movement— 


(Please turn to page 261) 
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By PHIL MORLEY 


ERE is. a railroad that, in 1924, 
earned close to $12 a share, is 


paying $6 a share, annually, and 
is selling at better than 10 per cent of the 
indicated earning power the capital 
stock. 


of 


In his article discussing increased divi- 
dend prospects for 1925, in the last issue 
of THe FINANCIAL WortD, Mr. GUENTHER 
named the capital stock of the LouISVILLE 
& NASHVILLE as one which should carry 
a higher dividend by virtue of the exceed- 
ingly strong financial position of the com- 
pany, and the outlook for earnings for the 
current year. 

At its current price, the stock yields 
only about 5.6 per cent. If the stock were 
raised to a $7 dividend, the yield afforded 
at the present quotation would be 6.5 per 
cent. New York Central, which pays $7, 
at this writing is selling in the neighbor- 
hood of 122, or on a basis to yield about 
5.7 per cent. 


Possibilities for Profit 


Therefore, on the strength of the com- 
pany’s strong position as to earning power 
and finances—and other considerations that 
will be discussed later—LovuisvitteE & 
NASHVILLE seems to afford possibilities for 
a profit in price advance of at least 14 
points. When, as, and if, the stock is 
raised to a $7 dividend rate, it should sell 
on a parity with New York Central, from 
the standpoint of income if nothing else. 

LouisvILLtE & NASHVILLE occupies an 
unusually strong financial position, and al- 
ways has. Its last balance sheet, that of 
June 30 of last year, showed current assets 
amounting to nearly $30,000,000. Cash 
alone totaled slightly under $15,400,000. 


The last complete income account showed 
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about 


surplus of 


45 million dollars, or 
within about 13 million dollars of being 
equal to fifty per cent of the company’s 
entire outstanding capital stock. 

For years, the capital stock of Louis- 
VILLE & NASHVILLE has been regarded as 
an investment. Its first dividend was paid 
in 1864, and there has intervened not a 
single year since that time in which a pay- 
ment has been skipped. The rate has 
varied, but, always, the shareholders have 
received something in the way of income. 

In 1922, the stock occupied the unique 
position of having back of it in the form 
of surplus on the books of the company, 
an amount greater in total than the ag~ 
gregate par value of stock then outstand- 
ing. A stock dividend in February of 
1923, increased the outstanding stock of 
the company to $117,000,000, by the pay- 
ment of a $45,000,000 stock dividend. Of 
course, that action reduced the , total 
amount of surplus, but left the stock with 
a surplus considerably above the average. 

The trying days that followed the as- 
sertion of government, and the period that 
immediately post-dated that regime, left 
LovisviLLE & NASHVILLE with an unim- 
paired credit position. The stock at no 
time suffered, marketwise, in a way com- 
parable to many other carrier issues, which 
was a tribute to the confidence of holders; 
this despite the fact that operations of the 
company in 1920 and 1921 resulted in 
deficits, and, in 1919, the dividend was 
earned with only a small margin. 

In the four-year period ending with 
December 31, 1918, the capital stock had 
an annual average earning power of about 
$20.89 a share. Then followed three years, 
one of which yielded $7.71 a‘share, and 
two of: which resulted in deficits. The 
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@ With earnings for last year 
around $12 a share, and with a 
most promising outlook for much 
larger earnings this year; 


@ The $6 capital stock of LOUIs- 
VILLE & NASHVILLE seems attrac- 

tive as 

prospect; 


an’ increased dividend 


@ The stock, according to this dis- 
cussion, should be selling several 
points higher on the strength of 
financial position and indicated 
earning power. 

















next three years showed an annual aver- 
age earning power of nearly. $13 a share. 

But it must be remembered that the an- 
nual average earnings for the four years 
preceding 1919 was on $72,000,000 of capi- 
tal stock. The annual average for the last 
three years was based on $117,000,000 of 
outstanding capital stock. 

The lesson of that comparison is that 
LovuIsvitLE & NASHVILLE demonstrated a 
truly remarkable recuperative ability and 
an unusually high inherent capacity for 
producing a profit. 

The foregoing comparison partly ex- 
plains why this stock in the past has en- 
joyed such a high standing in the opinion 
of investors. In fact it would seem that 
the investment character of the stock to- 
day is being overemphasized. In other 
words, the speculative possibilities are be- 
ing overlooked. Were they not, the stock 
would be selling at this writing several 
points above 108. 


Speculative Moves 

There have been pronounced speculative 
moves in the stock in the past. For ex- 
ample, in 1923, the year in which the 
$45,000,000 stock dividend was paid, the 
price rose as high as 155. That was high 
for a stock paying $1 a share more than 
this one now is paying, to say nothing of 
a $6 stock. But the fact that it sold so 
high in 1923, with no immediate prospect 
of a substantial increase in dividend, sug- 
gests that now, with chances decidedly 
favoring a higher dividend, there is a 
splendid opportunity for substantial price 
advance in the next few months. 

As a matter of personal opinion, the 
staff of THE FINANCIAL Wor tp. has 
reached a compromise in anticipation by 

(Please turn to page 257) 
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llis-Chalmers in the Limelight 





@ Recently unusual activity has been noted in ALLIS-CHALMERS common, 
to the accompaniment of rumors; 


@ What basis is there for expectation of a substantial advance of a $4 stock, 


which already is selling to yield about 5.3 per cent? 


@ This discussion seeks to answer the questions that naturally arise in cir- 
cumstances such as now prevail. 


HAT?’S happening, or is likely to 

W happen, in the case of ALLIs- 

CHALMERS that would serve as 
explanation for the recent activity in the 
stock? In recent days, the stock of this 
company was one of the highlights in the 
speculative arena. Why? 

Is ALLis-CHALMERS on the way to a 
substantially enhanced earning power? 

During the recent concentration of spec- 
ulative interest upon ALLIS-CHALMERS, a 
great many rumors were heard. Refer- 
ences were made to other spectacular per- 
formances, such as that of Cast Iron Pipe. 
And the Street whispered that ALLIs- 
CHALMERS is on the road to duplicating 
that record. 

In the bull market which now is in 
process, there are going to be a number 
of more or less spectacular happenings. 
Many stocks that appear to be worth no 
more than casual interest, are likely to de- 
velop into occasional market leaders. A 
great many stocks are apt to mount to 
price levels entirely out of proportion to 
anything that reason er expectation can 
justify. 

But, when the leveling process begins, 
the stocks that have real values will hold 
up. And, in the coming months, those 
stocks which have an appropriate back- 
ground, and which show an_ unusually 
favorable indicated future earning power, 
probably will be marked up even above 
their proper price level. 


Attractive Background 


ALLIs-CHALMERS undoubtedly has an at- 
tractive background. Last year the com- 
pany earned about $8 a share, or that is 
what it is expected the annual report will 
show when it is made available. That 
would be $2 a share in excess of the previ- 
ous year, and almost double the per share 
earnings reported for 1922, and only a 
little more than $1 a share less than.the 
company’s exceptionally good year in 1920. 

ALLtIs-CHALMERS pays only #4 a share 
on its common stock. At that rate, the 
quotation at this writing, of 76, affords 
an income of only 5.3 per cent. 

Viewed strictly as an income proposi- 
tion, therefore, the stock should be viewed 
as too high for a junior issue, granting 
the comparative safety of the dividend. 

But the company easily could pay $6 a 
share, which, if we agree, for sake of 
argument, that the dividend would be safe, 
would entitle the stock to sell at 113. The 
latter figure is arrived at by marking up 
the stock to a price that would afford 
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the same yield as a $6 dividend payer as 
is now afforded at the current dividend 
rate of #4. 

The chance that the stock may be 
placed on a $6 basis may account for the 
recent activity, and for the speculative 
enthusiasm of that element in the Street 
which is particularly bullish at the moment. 

Before discussing further whys and 
wherefores, consideration of some facts 
and figures will be of assistance and 
illuminating. 

An Exception 


A favorable feature of this company’s 
record covering the past five or six years, 
is the manner in which it came through 
the deflation years of 1920 and 1921. Most 
industrial concerns were compelled, as a 
result of the rigors of those years, to take 
large inventory losses that threw their 
financial position entirely out of balance. 
ALLIS-CHALMERS was an exception. 

During .that period of generally un- 
favorable conditions, this company earned 
and paid dividends on both classes of 
stocks. In 1920, the net for the common 
was more than double the dividend require- 
ments. In 1921, there was only a small 
balance after dividends. In 1922, a still 
smaller balance for the common remained 
after payment of dividends. 

But, at no time during the period under 


review was the financial position impaired. 
Strength was maintained. In fact one of 
the striking evidences of the statistical rec- 
ord of this company is the consistent 
strength of working capital and the man- 
ner in which quick assets have been kept 
in a liquid position. 


Gain In Sales 


Coming to last year, we find that sales 
billed to customers showed a gain of near- 
ly nine per cent over the billings for the 
preceding year. But the significant part 
is that that gain in billings resulted in a 
gain of nearly twenty per cent in the 
amount available tor dividends. And the 
billings for last year, although the largest 
since 1920, were on a considerably lower 
price level than in 1920. 


This ability of ALtis-CHALMERS to so 
nearly approximate the per share earnings 
of 1920 with prices of its products con- 
siderably below the level of 1920, proves 
that the company, with further gain in 
gross sales billed, should be able to show 
very favorable and striking benefits in re- 
sultant net. 

The conclusion prompted by a study of 
the statistical record is that the net earn- 
ing power of ALLIs-CHALMERS is depend- 
ent only upon gain in gross sales. 

(Please turn to page 259) 
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PLANTS OF THE ALLIS-CHALMERS CO. 


1.—West-Allis Works, West-Allis, Wis. 


2.—Bullock Works, Norwood, Ohio. 


3.—Reliance Works, Milwaukee, Wis. 
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Baldwin Versus American Loco 






« American Locomotive outstripped Baldwin in 1924; what was the reason 


and will American duplicate in 1925? 


@ Is the American. Locomotive management more alive to the locomotive 









refinements recently developed and is Baldwin losing some of its old cus- 


N financial circles the remark is fre- 
quently heard that American Locomo- 
tive will cross Baldwin in market 
price. If American continues the lead it 
gained on Baldwin in 1924 this would not 
be surprising. I have made a detailed 
study of this situation which develops some 
rather interesting features. 

In 1924 Baldwin earned nothing on its 
200,000 shares of common; American 
earned $9.80 on its 500,000 shares and 
Lima earned $7.10 on its 211,057 shares. 
In times past Baldwin did a bigger busi- 
ness than American and there was hardly 
any comparison between Baldwin and 
Lima. Apparently times are changing. 


New Business 


To get at the heart of this situation I 
made an investigation in trade circles to 
see who was actually getting the new loco- 
motive business. Some rather surprising 
results came of it. In 1922 there were 
2,600 orders for domestic locomotives; in 
1923 there were 1,944, and in 1924 there 
were 1,413. The heavy orders of 1922 
were accounted for by the shopmen’s 
strike. The lighter orders of 1924 were 
accounted for by lighter railroad traffic in 
that year than in 1923 and greater rail- 
road efficiency in handling tonnage. 


Now then, how did the locomotive build- 
ers fare on new orders in 1923 and in 
1924? The trade circle reports that are 
available cover about 90 per cent of the 
business and give a good line on what is 
going on. Here is the way new business 


was split up according to those reports in 
1923 and 1924: 


New Orders 
1923 1924 
DRRIIET. 62202 er 835 294 
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tomers because of better service from rivals? 


@ What should the holder of Baldwin stock do? 


That tells the story of a decrease in 
gross on the part of Baldwin from about 
$103,000,000 in 1923 to $26,000,000 in 1924. 
It also explains the startling decline in 
earnings, all the more startling in view of 
the showing of American and Lima. While 
both of these companies also reported 
sharp recessions in earning power they 
did manage to keep up the gross business 
fairly well and did manage to cover the 
dividend requirements on their common 
stocks. Baldwin did neither. 

Now, why has Baldwin lost business as 
compared with its rival? It is quite prob- 
able that both American and Lima have 
been giving more service. It certainly is 
true that a number of railroads that form- 
erly were regarded as Baldwin customers 
switched to American, notably roads like 
Southern and Missouri Pacific. Whether 
there will be more such important switches 
during the coming year is hard to say. 
Samuel Vauclain, the president of Bald- 
win, has frequently been described in the 
inspirational magazines as a_ super-sales- 
man. All the consolation he gives his 
stockholders in his annual report to them 
is that business during the year has been 
very unsatisfactory. He also looks for- 
ward to an increased amount of business 
in 1925. 

In addition to President Vauclain there 
are ten vice-presidents of Baldwin. Pres- 
ident Fletcher got twice the business in 
1924 with four vice-presidents for Amer- 
ican Locomotive. Business for American 
was handled at a smaller profit margin 
but it was handled at a profit; the same 
applies to Lima. 

It may be that the foregoing does not 
represent a true picture of the trend of 
things in the locomotive building indus- 
try. If it does not then President Vau- 
clain will have an opportunity to tell his 





By FREDERICK HANSSEN 





stockholders the real reason at the annual 
meeting scheduled for March 5th. He 
should tell them why business fell off, 
why the business that was received was 
handled at an operating loss of $357,000, 
why his rivals are doing better, and ii 
Baldwin has an engineering and service 
organization that is keeping abreast of the 
many important developments that are go- 
ing on in the steam locomotive field. 

During the past week some publicity has 
been given the new Diesel type of loco- 
motive being developed by Baldwin. It 
was most peculiar that President Vau- 
clain said nothing about this to his stock- 
holders but did permit himself to be in- 
terviewed by a New York Times reporter 
on Tuesday and that this interview coin- 
cided with the publication of an unfavor- 
able annual report and was promptly fol- 
lowed by a spectacular advance in the 
stock, 


New Uses 


President Vauclain says he thinks the 
new type engine will be well adapted for 
special uses. Others make predictions as 
wild as that it will supersede the present 
type of locomotive. 

The point I am making is that this in- 
formation should properly have been 
placed before stockholders in the annual 
report. They are the owners of the prop- 
erty and the ones who have thus far kept 
Mr. Vauclain in their employ. They are 
the ones who are entitled to full informa- 
tion. Mr. Vauclain in times past has taken 
a rather arbitrary attitude toward his 
stockholders. He has reported to them 
some $200 a share earned on the common 
stock in the past ten years and has given 
them $38.50 a share in dividends. It is 
quite apparent that Mr. Vauclain was a 


(Please turn to page 263) 
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q Victor Talking Machine— 


A Contrast in Radio Policies 
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HAT is a competitor? At first 

W thought that might be considered 

an easy one. But, is it? It is 

the problem that is confronting the leaders 

in the talking machine industry and there 

are as many different answers as there 
are companies in the field. 

Taking the opinions of the two most 
prominent companies we could not get more 
widely differing views. The Victor Com- 
pany in answer to the question says “No.” 
They do not consider that radio is in com- 
petition with their product, but that each 
occupies a separate field serving distinct 
purposes.” 

BruNSwIick BALKE was quick to realize 
that they had a competitor and a strong 
one in radio and wasted no time in lining 
up with the new favorite for the advan- 
tages that were to be had in increasing 
the sales of their product. 

The question is best answered by re- 
sults. 


Enviable Reputation 

Victor has been the recognized leader 
in the talking machine business for many 
years, It required a consistant policy of 
publicity and an extensive campaign of 
public education to establish so enviable 
a reputation. The company has enjoyed 
almost uninterrupted prosperity from the 
time of incorporation. The last few years 
have seen a steady depletion of the ranks 
of talking machine manufacturers leaving 
the field to a half dozen leading concerns. 
In the years following the war business 
of the company has been steadily mount- 
ing. There have not been many radical 
changes in machines other than the ad- 
vent of the console models. Victor was 
not laggard in assuming a lead in this 
change with the result that sales were ma- 
terially stimulated. The company has a 
splendid record of dividend payments not 
to say anything of the generous payments 
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@ Two of the leading 
companies in the 
talking machine 
field are confronted 
with the problem 
of a change of pol- 


icies due to the 
great popularity of 
radio; 
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@ When two different policies are adopted there is little 


chance of both being right; 


@ This analysis gives a summary of the results to date and the 
market status of the two companies. 


By WILLIAM J. HEALY 


made to the stockholders in the form of 
extras, 

There is a song of a few years ago that 
went, “Along came Ruth and to tell the 
truth, she stole my heart away.” VICTOR 
has a new adaptation to sing and it goes, 
“Along came Radio and stole my business 
away.” Victor officials are emphatic in 
voicing their views to the contrary. Never- 
theless, a common sense summary of what 
can be obtained from both instruments is 
convincing. What does one have that the 
other cannot duplicate, if not improve 
upon. Enjoyment is without doubt the 
prime appeal of both. I will reserve de- 
cision on this point for the individual opin- 
ion, but for myself the thrill of changing 
records, needles and turning a handle every 
three minutes is compensated for by the 
privilege of being able to sink back in an 
easy chair and remain there until such 
time as the offering of the ether does not 
appeal. Educationally, radio has advan- 
tages. Tone quality is greatly dependant 
upon both machines. Timeliness, radio 
stands alone. Quality of program would 
probably be claimed by the record, but 
have we not had samples of the best the 
recording artists have to offer? Upkeep 
favors radio. Initial cost is about on a 
par influenced by the tastes of the pur- 
chaser. All in all they are both a means 
of offering entertainment through the 
medium of issuing reproductions through 
a tone box, horn or loud speaker, give it 
what name you please. 

Are they competitors? I 
most emphatically, yes! 


would say, 

And here are the results. Vicror was 
determined “to stay as far away from 
radio as possible,” in their own words. 
They did. Business fell off. ‘Radio was 
making inroads. Plants of VucrTor at 
Camden were put on a reduced produc- 
tion basis at the turn of the new year. 


The production for the Christmas trade 
of 1924 was larger than the trade ab- 
sorbed and this surplus had to be first 
worked off before the plants could resume 
anything that resembled ordinary produc- 
tion. Then came the change of heart, or 
policy. On New Year’s night the Victor 
Company arranged to broadcast a joint 
recital by McCormick and Bori. The 
company was literally swamped with let- 
ters from the “fans.” VIcToR saw new 
light. Here was, indeed, a friendly enemy, 
radio. It is an enthusiastic and vast audi- 
ence that listens in, that 20,000,000. 


Opportunity Knocked 


What a chance Victor had let slip by. 
Suppose on the other hand that when the 
radio began to take strong hold Victor 
had come out with some of their effective 
publicity announcing a complete line of 
combination radios and Victrolas, a unit 
that would find housing in their console 
machines, another that could be installed 
where there were now shelves in the up- 
right models and all this backed up by the 
Victor reputation. What would the dealer 
think of such an aggressive policy. Al- 
low me to quote from the last issue of 
the Talking Machine Journal on this sit- 
uation : 


“To be eliminated as a Victor whole- 
saler is becoming so commonplace that it 
hardly deserves any news item, but the 
reason for the decrease in Vicror whole- 
salers is one that concerns our entire in- 
dustry. The year 1924 proved unusually 
destructive in the ranks of Victor whole- 
salers, the primary reason being that busi- 
ness was not good and the Victor whole- 
salers having been in the habit of having 
everything done for them in the way of 
consumer demand and dealer insistance, 
that when it came to a vigorous develop- 


(Please turn to page 250) 
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Miscellaneous Industrials 





Adams Express— 
Rating “A” 

Adams Express reports net of $9.61 a 
share in 1924 compared with $9.14 in 1923. 
In times past when Adams _ investment 
holdings (largely rails) declined in value 
this was taken out of earnings. Now with 
these holdings appreciating in value the 
increase is simply added to surplus. In 
1924 investment holdings increased in 
value by some $1,400,000 or $14 a share. 


Air Reduction— 
Rating “A” 

Air Reduction reports net of $8.56 a 
share compared with $12.31 a share in 
1923. Better 1925 net is looked for as 
the company’s business should increase 
with larger steel and railroad operations. 


American Metals— 
Rating “A” 

American Metals reports $5 a share 
earned on its stock in 1924 compared with 
$3.98 in 1923. Outlook for 1925 is bright 
for further improvement in net and a 
higher dividend rate. 


American Smelting— 
Rating “A” 

A sharp drive against American Smelt- 
ing was made during the market reaction 
when news of loss of a patent suit was 
made public. The company estimates that 
if the case is lost on appeal it will cost 
around $250,000, while the other side sets 
the cost at $5,000,000. The first figure is 
probably nearer right. At any rate it is 
probable that this will not stop Smelters 
from increasing its dividend during the 
coming year nor from increasing its earn- 
ings. 


American Snuff— 


Rating “A” 

American Snuff has a remarkably stable 
earning record indicating a stable demand 
for snuff. Snuff is largely used in the 
South and prosperous conditions there 
should make 1925 a good year for the 
company with prospects good for an “ex- 
tra” dividend. 


American Sumatra— 
Rating “D” 
Temporarily at least American Sumatra 
has turned the earning corner. After sev- 
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eral years of deficits the half year ended 
February, 1925, is expected to show a 
profit. What the final outcome for the 
full year will be depends largely on how 
its tobacco grades and the prices realized. 


American Woolen— 
Rating “C” 

During the past week American Woolen 
made public its unsatisfactory 1924 an- 
nual report. A deficit of $11,970,000 after 
dividend payments was reported. Opera- 
tions of the important Shawsheen and 
Webster Mills were omitted. Thus the 
real picture is still obscure. What the 
new management will be able to do in the 
way of installing operating economies and 
what the new season will bring in the 
way of dealer response will determine fu- 
ture net earnings and future market prices 
of the common and preferred stocks. 


Associated Dry Goods— 
Rating “A” 

In 1924 Associated Dry Goods reported 
$19.77 earned per share compared with 
$17.85 in 1923. This is a very satisfactory 
showing and it would not be at all sur- 
prising if a further increase in net were 
shown in 1925. Certainly a substantial in- 
crease in dividend payments is in pros- 
pect. 


Du Pont— 
Rating “A” 

Du Pont has placed its stock on a $10 
annual basis following the advance in 
General Motors dividend from $5 to $6. 
There are 1.4 shares of General Motors 
common held for each share of du Pont, 
and thus $6 on General Motors means 
$8.40 on each share of du Pont. 


Household Products— 
Rating “A” 

Household Products, which controls Cas- 
toria, reports net of $4.62 a share in 1924 
compared with $4.63 a share in 1923. Com- 
pany is in good financial condition and 
should be able to pay another extra dur- 
ing 1925. 


Kelly-Springfield— 
Rating “C” 

The 1924 annual report of Kelly-Spring- 
field is disappointing. Net loss after in- 
terest charges was $1,526,000 in 1924 com- 
pared with a similar loss of $1,166,000 in 


1923. Depreciation charges were about 
equal to the foregoing loss. Kelly is still 
suffering from inflation period expansion. 


Macy— . 
Rating “B” 

Macy has the reputation in the trade of 
being one of the best money makers in 
the department store field. Where Gimbel 
expanded by adding a rather expensive 
new store on upper Fifth Avenue in New 
York, Macy expanded the size of its 
present location. The latter expansion will 
doubtless prove immediately profitable 
whereas the Gimble expansion will per- 
haps take some years to put on a profitable 
basis. Macy sales showed a 15 per cent 
gain in January and promise a 20 per cent 
gain in February. Common stock divi- 
dends should not be far off. 


Mallinson— 
Rating “B” 

For the three months ended January 
Mallinson reports net equal to about $2.50 
a share on the common. With fashion 
favoring specialty fabrics the company 
expects Spring business to overlap last 
Fall’s. 


National Enameling— 
Rating “D” 

National Enameling reports $1.11 earned 
per share of common in 1924 compared 
with $3.66 in 1923. There is a fight on for 
control and a new management probably 
would help this situation. The present 
management has never given its stockhold- 
ers full and frequent progress reports. 


United Drug— 
Rating “A” 

United Drug reports net of $10.93 a 
share compared with $8.38 a share in 
1923. Company is in sound financial con- 
dition and did the largest volume of busi- 
ness in its history last year. 


U. S. Cast Iron Pipe— 
Rating “B” 

How much higher Cast Iron Pipe can 
be driven by pool operations is hard to say. 
In times past the company’s earnings have 
been subject to wide swings and whether 
current market prices have discounted this 
situation is, of course, a speculative ques- 
tion. When U. S. Steel earned $40 a 
share in 1917 it reached a high of 136%; 
Cast Iron Pipe with the same earning 
power estimated has reached a high of 
$250. 

U. S. Distributing— 
Rating “B” 

U. S. Distributing reports net of $579,- 

000 in 1924 compared with $543,000 in 1923. 
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The 1924 net was equal to $3.99 a share 
and with further improvement in net in 
1925 the common is rounding into a divi- 
dend prospect. 


Worthington Pump— 
Rating “B” 

Worthington’s 1924 earnings soon to be 
made public will not furnish much ground 
for the spectacular advance that has taken 
place in the stock as probably only a small 
amount will be shown for the common. 
Whether the 1925 net (which doubtless 
will improve) will be enough larger to 
warrant a further sharp advance in mar- 
ket price of the common is a highly spec- 
ulative question. The preferred stocks, 
however, appear to be an attractive spec- 
ulative investment and afford a relatively 
high yield. 





Railroads 





Atchison— 
Rating “A” 

During the reaction in the early part of 
the week Atchison rose to a new high for 
the vear. Reports of distribution of its oil 
holdings were denied. What will doubtless 
happen is an offer of valuable rights to 
subscribe to new stock or possibly a stock 
dividend. The road received permission 
last year to increase its authorized stock 
capitalization by $100,000,000 and with 
earning prospects bright stockholders are 
entitled to an additional reward out of the 
road’s large surplus. 


Chicago, Mil. & St. P.— 
Rating “D” 

St. Paul reports a deficit of $1,869,000 
for 1924 compared with a surplus of $208,- 
000 in 1923. Declining traffic accounts for 
the poorer showing. Recently traffic has 
shown an increase and an engineering firm 
is now “experting” the property. If the 
government reduces the interest rate on 
its loans to St. Paul and if the engineering 
frm makes a favorable report and if earn- 
ings show up better there is little ques- 
tion but that the heavy maturities next 
June can be extended. While there are 
three “ifs” in this situation it is our judg- 
ment that St. Paul will avoid a drastic 
reorganization, 


New Haven— 


Rating “C” 


One of the most noteworthy develop- 
ments in railroad financing was the raising 
of some $23,000,000 on the part: of New 
Haven to take care of its European loan 
maturing next April. The money was 
raised largely from shippers and employees 
and the bonds sold at a price somewhat 
higher than prevailing market prices for 
other New Haven bond issues. When the 
success of the loan became assured the 
various New Haven bond issues enjoyed a 
sharp advance. The road has no import- 
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ant maturity until 1940 except for its 
borrowings from the government which 
mature between 1930 and 1935. It owes 
nothing to banks and the earning trend is 
upward. The management deserves great 
credit for having avoided a reorganization 
and for putting the road on an improved 
earning basis. 


St. Louis-San Francisco— 
Rating “B” 

St. Louis-San Francisco which has re- 
peatedly been constructively reviewed in 
THE FINANCIAL Wortp reports $12.42 
earned on the common in 1924 compared 
with $7.27 in 1923. Early earnings in 1925 
are showing further increase. 








Rating Changes 
Subscribers should revise ratings 

according to the following changes 
in order to bring their Guenther’s 
Appraisal ratings up to date: 

Common Stocks 
Re aera, CtoB 
MINI FF Sncecesin ch ccsnensemdncsin CtoB 
Bethlehem Steel ........................ CtoB 
Central Coal & Coke ................ CtoB 
| EEE ee eee ee BtoA 
ee EET BtoA 
EAS ae ee eee BtoC 
International Paper ................ CtoB 
TN I icici cheinccrandi Cto B 
Mallinson CtoB 
a A eet Te een BtoA 
Marlin Rockwell. ...................... CtoB 
i eS nme DtoC 
United Paper Board ................ CtoD 
Seaboard Air Lime ...........:...... DtoC 

Preferred Stocks 
American Ice ..........:...............BtoA 
American Linseed. .................... DtoC 
American Woolen ....................A to B 
Atlantic Gulf & West Indies..D to C 
Colorado & Southern ............ BtoA 
GREE TSE haks OC CtoB 
Seaboard Air Line .................. CtoB 
Sinclair CtoB 
Western Maryland. .................. DtoC 
Virginia Railway & Power ....BtoA 
Wheeling & Lake Erie ........ DtoC 
International Mere. Marine ....Cto B 




















Gulf States— 
Rating “A” 

Gulf States reports net of $7.48 a share 
in 1924 compared with $12.79 in 1923. 
This is a satisfactory showing and the 
earning outlook is good. A 11% per 
cent stock dividend was declared to cap- 
italize improvement expenditures made in 


recent years. 





Oils 





Pan-American— 


Rating “B” 

Pan-American has been strong because 
of the upward trend in net brought on by 
increasing production and higher fuel oil 
prices. Gross in January is reported to 
have broken all records. The company 
still faces the decision on the government 
suit on the California Naval Oil Reserves 
where it has spent some $30,000,000 in de- 
velopments. 


Sinclair— 
Rating “D” 

It is officially estimated that Sinclair 
will show about $4 a share earned on the 
common stock in 1924. Expansion pro- 
gram is behind the company and now it 
remains to be seen if a sufficiently efficient 
management will be developed to result 
in some real earning power. 


Tex. Pac. Coal & Oil— 
Rating “D” 

Texas Pacific, a conservatively man- 
aged producing oil company, has been cur- 
tailing drilling activities awaiting higher 
oil prices. The company has a large acre- 
age of possible oil bearing land and its 
drilling activity on Las Animas ranch in 
Texas has extended the Hogg pool sub- 
stantially and should result in an important 
gain in daily production. 





Public Utilities 





Internatl. Tel. & Tel.— 
Rating “B” 
International Tel. & Tel. reports net 
equal to $11.18 a share in 1924 compared 
with $8.40 a share in 1923. The company 


is reaching into new fields and the 1925 
outlook is good. 


Standard Gas & Electric— 
Rating “A” 


A preliminary report of Standard Gas 
& Electric shows the largest net in its 
history in 1924. It amounted to $5,981,- 
000 in 1924 compared with $5,104,000 in 
1923, a gain of 17 per cent. The common 
stock was recommended by Mr. Guenther 
in last week’s issue of THE FINANGIAL 
Wortp as holding dividend increase possi- 
bilities. Net applicable to it in 1924 was 
$6.61 and should show further increase in 
1925. 


247 — 


























“TELL YOUR FRIENDS THEY NEED IT.” 





























A Priceless Asset 


S UBSCRIBERS to the Complete Financial Service of THE FIN- 
ANCIAL WORLD know its great value to them. The value of. this 
service is made possible by a priceless asset. That asset is more than 
twenty-three years’ experience in matters financial. The proper em- 
ployment of money is just as much a subject on which sound profes- 
sional advice is needed as is a case involving a point at law. 


This experience and sound knowledge cannot be gained over 
night. To be able to advise intelligently on financial problems not 
only is a broad background and sound judgment necessary, but there 
must further be the desire to serve. There is no interest higher than 
the interest of the subscriber of THE FINANCIAL WORLD. He comes 


first. 


For more than twenty-three years Mr. Guenther has been de- 
veloping his doctrine of basing purchases on values. His experience 
has shown him the futility of attempting to predict short swings in 
‘the market and also the good substantial profits that flow from 
buying below indicated values and selling when market prices are 
above values. This underlying principle has enabled THE FINAN- 
CIAL WORLD to guide its subscribers aright when many were being 
led astray in the endeavor to predict the short term market swings. 


This policy will be continued. There will doubtless come a 
time when market prices are substantially above values. That will 
be a time to advise general sale of speculative investment holdings. 
The year 1925 will be a critical one. Don’t you want your friends to 
benefit by this sane, conservative and unbiased service? If so, why 
not spend $10 on them and give them a year’s subscription to our 
Complete Financial Service? We know they will gladly renew 
their subscriptions once they become aware of its great value—and 
will be everlastingly thankful to you. 


“Tell Your Friends They Need It” 


——-— — FOR YOUR FRIEND’S CONVENIENCE, TEAR OUT AND GIVE HIM THIS PAGE! — — — — 


THE FINANCIAL WORLD, 
53 Park Place, New York. 


Inclosed is $10.00 for which send THE FINANCIAL WORLD for one year (52 issues). In 
addition to this twelve monthly issues of GUENTHER’S INDEPENDENT APPRAISAL OF LISTED STOCKS 
and grant the privilege of writing to the confidential advice service for guidance in financial undertak- 
ings during the same period, to— 


A Complete Financial Service for $10.00 A Year 
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By THE OBSERVER 


Heeding the disastrous experience 


Herriot that inflation has brought to every 
Against nation that has indulged in it, and 
Inflation especially Germany, who _ inflated 


her mark out of existence, Premier 
Herriot of France courageously has come out against 
anv attempt to adopt the course which would in- 
directly follow the scheme proposed by certain foreign 
economists to revalue the franc. 


The present head of the French Government is only 
too well aware that such a proposition is but another 
form of repudiation, for it contemplates providing the 
artifice of debased money with which to pay off in- 
debtedness. Nothing France would attempt would 
more certainly block her economic and financial re- 
construction than this expedient, for it would close the 
door to her for further borrowing. 


To save the franc the Premier sensibly recognizes 
that France must maintain her reputation for financial 
probity inviolate, which, today remains to her as her 
most valuable asset to offer lenders of capital to see 
her through. He also is aware that France is in no 
different position than any other creditor temporarily 
financially embarrassed and that the surest road back 
to solvency is to pay off as much as possible while bor- 
rowing as little as possible. To do this may seem a 
slow process but its definite goal is a sound cure of 
financial ills. 

The bold stand Premier Herriot has adopted to 
save his country from the pitfalls of inflation had the 
instantaneous effect of staving off a further decline in 
the franc for it has convinced the world that the so- 
cialist or radical, as it styled him, was as ultra-con- 
servative as the most conservative when faced with an 
economic crisis. | 


Necessity is held up to us as the 
mother of invention. She also 
could properly be called the crisis 
that awakens in men’s minds ideas 
with which to meet urgent situations 
and to successfully master them. We have in NEw 
HAVEN an instance to prove it. It had a big bond 
issue maturing this year but the troubles of the road 
for several years had so impaired its credit with inves- 
tors that underwriting bankers were reluctant to handle 
the financing, even though earnings indicated that it 
had left its difficulties behind it and was facing a 
brighter future. 


New Haven 
Out of 
the Woods 


Necessity made NEw HAveEN’s management re- 
sourceful. It made an appeal to the bankers, insur- 
ance companies, business men and manufacturers it 
served to loan it the required capital to refund its 


maturing bond issue—told them how it was to their 
advantage to save the property and met with no diffi- 
culty in getting the loan on a 6 per cent basis. The 
cost to the company was much less than if the loan 
had been procured by a public offering through a 
syndicate of bankers. This shows that the public can 
be depended upon in case of necessity if the cause 
is right. NEw HaAveEN has done a great deal in build- 
ing up the New England states as an industrial em- 
pire, a service. that could not be readily forgotten. 
When the emergency arose to appeal to the feeling of 
gratitude the friends of New Haven were not found 
wanting. They have helped the company out of its 
troubles and in turn have secured a good 6 per cent 
bond. 

NEw HAveEN’s success suggests to the St. Paur an 
opportunity of meeting its own financial requirements 
this year, should the bankers show hesitancy in under- 
taking the necessary financing to prevent it from 
going into an expensive receivership. St. Paut has 
done as much to open up the wealth of the Northwest 
as NEw Haven did for the Eastern States and it would 
not only attest to the management an appreciation of 
this service if the people of means provided the money 
but in turn they would acquire a good investment for 
the St. Paut, like the NEw Haven, is destined to 
enter another period of prosperity. 


Millionaires with us have become 


Patino— such a common product of our op- 
Bolivean portunities that they no _ longer 
Croesus crowd the front pages of the news- 


papers unless they achieve some- 
thing worth while to warrant such prominent notice. 

But now and then there comes to visit us some 
millionaire from some other country to remind us that 
we have not a monopoly of this envied class of citi- 
zens—that elsewhere, also, is to be found the driving 
force of human energy from which great individual 
wealth emerges. 

For instance, there is Stmon PaTINo, the Bolivean 
Croesus, who virtually owns the two largest tin mines 
in the world, and whose wealth in American dollars is 
placed around $100,000,000. Besides, tin, copper, oil, 
and banking are continuously adding to his store house 
of riches. 

But, above all, the greatest factor in the upbuilding 
of PaTINo’s wealth has been the good judgment he 
always has displayed in seeking the co-operation of 
English and American capitalists, for, while he com- 
manded the sources of the raw material, through them 
he provided a profitable outlet. 

That only goes to prove that, to become a million- 
aire, one must be somewhat of a business diplomat. 
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ment of sales requiring brains and energy, 
the average Vuicror wholesaler did not 
know what it was all about. 

“Consequently, sales. slipped and many 
Victor wholesaiers were functioning at a 
loss in their marketing branch of the busi- 
ness while goods piled up in storage ware- 
houses consuming money and making the 
financial problem little better than a Greek 
cross word puzzle.” 

Such a condition is not helpful to the 
best interests of business. Then again 
quoting this trade paper, their views are 
important giving as they do an insight to 
future developments. :— 

“With reference to radio, at the present 
time most Victor jobbers today are radio 
wholesalers. Nearly all the live Vuicror 
dealers sell radio, so that these two 
branches ‘of the Victor business have not 
been asleep to the public demand and have 
profited in this end of the business to off- 
set the losses caused by operations in the 
marketing of Victrolas when competition 
and public interest reduced the total vol- 
ume of business. What effect the intro- 
duction of Victor radio receivers and 
Victor loud speakers will have in distribu- 
tion of other merchandise by wholesalers 
and retailers can not be predicted, but it 
can be safely said that the best of the 
radio products now being handled by Vic- 
TOR wholesalers and dealers will still con- 
tinue to be sold, for the radio houses them- 
selves have built such unique reputations 
that their sales will be sustained in com- 
petition with any radio product made by 
any organization.” 

That is the trade situation that must be 
contended with. It is important, it should 
not be lost sight of. 
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There is a situation in the radio busi- 
ness today that perhaps is little known of 
generally. Patents, of course, are the 
bugaboo. There are any number of small 
companies that have launched into the 
field of late producing sets with little re- 
gard for patent rights. They are playing 
the game for all it will bear. Their plan 
is to market sets under a company name 
and ride with the crest of popularity to 
huge profits. These profits go to paying 
enormous salaries to the officers, salaries 
that are only limited by the profits. Ot 
course, there will be law suits. But when 
the time comes the company will have gone 
out of business and there will be nothing 
left upon which to base claims. 1 men- 
tion this for a double purpose, to warn 
my readers against investment in any such 
enterprises and because the patent situa- 
tion is given as one of VicrTor’s reasons 
for proceeding slowly, if at all. This, 
however, appears an empty excuse when 
there are so many reputable firms that 
would have jumped at the chance of a 
tieup with Victor. 

Is it any wonder then that considering 
the conditions outlined that Victor had a 
bad year of it, that the extras were 
omitted, that the stock has had a drop to 
its present low levels, around $90 a share 
for a regular $8 dividend payer. 

Contrary to official information from 
the company to the effect that the com- 
pany will remain divorced from radio, let 
me say here that the day is not far off 
when Victor will extend their activities in 
radio to the production of sets and the 
various accessories that go to making them 
complete. Will it then be too late? That 
I would not want to say. The fact re- 
mains that there is considerable ground to 
be made up where a different policy might 
have placed the company far in advance 
of the field. 


Setting the Pace 


On the other hand we have the Bruns- 
WICK-BALKE-COLLENDER Company a run- 
ning mate of Victor, but setting the pace 
as regards radio. This company has stolen 
the march. Favorable contracts with the 
Radio Corporation of America have given 
them the rights to use the Radiolas in 
combination with their machines. I have 
said before that the best policy in radio 
investment was to stay close to the patents. 
BRUNSWICK has applied this policy to the 
merchandising end of the business. With 
the resources and laboratories that make 
up the engineering policies of the Corpora- 
tion it simplifies the future outlook for 
improvements and developments. Bruns- 
wick has the Radio Corporation to de- 
pend upon as a partner in progress and 
when all is said and done in radio the 
manufacturing field will have reduced itself 
to a few leaders with Radio Corporation 
as the standard bearer. 


Another development of importance in 
the last few months was the contract with 
the Aeolian Company to market Bruns- 
WICK products, the record business of 
Aeolian being taken over by BRuNSwIck. 

As to the wisdom of this policy there 
is nothing more convincing than results, 
In 1924 the company earned $5.60 a share 
against $4.51 in 1923, on the 500,000 no 
par common shares outstanding. Of the 
total earnings for the year, $2,800,000 
more than half of it or $1,550,000 was 
made in the last quarter. This reflects 
credit on the adopted policy. 


Pays Extra 


In November company declared a 50 per 
cent stock dividend. One month later it 
issued 371,250 new no par shares in ex- 
change for 185,625 $100 par shares in the 
ratio of two for one, and sold 128,750 ad- 
ditional shares at $43 net a share, a total 
of $5,536,250. As a result, notes payable 
were $2,452,250 on September 30, 1924, if 
capital changes are applied to the balance 
sheet of that date, against $7,507,000 on 
December 31, 1923; and cash was reduced 
only to $1,058,518 from $1,886,085. Notes 
payable September 30 actually totaled 
$7,988,500 and cash was $1,058,518. 


Working capital position also showed 
great improvement. Current assets were 
$26,291,439 and quick liabilities $5,455,400, 
which left $20,836,039 working capital 
against $14,730,153 December 31, 1923, 
when current assets were $25,010,162. Only 
other liabilities were $381,248 purchase 
money obligations and $1,600,000 6 per cent 
notes maturing $400,000 annually until 
1929. There was $4,660,000 7 per cent pre- 
ferred outstanding, of which $107,600 has 
since been retired. 


Saving in interest on notes payable 
which would have resulted in the first nine 
months of 1924 from the recapitalization 
if it had been effected before the start of 
the year was nearly $200,000. 


Dividend rate on the old $100 par stock 
was 7 per cent. First dividend on the 
new stock is 90 cents, paid February 15, 
a rate of $3.60 annually. 


This is my answer to “What is a Com- 
petitor?” If I were to choose between 
the two companies’ stock I would be in- 
clined to favor Brunswick. The stock 
listed on the New York Stock Exchange 
is now selling around $40 per share which 
at the annual rate of $3.60 annually 
affords a yield of 9 per cent. VucTor at 
present prices gives a comparable yield. 
In the matter of yield there is not much 
choice but our American nature naturally 
tends to make us favor the fellow who is 
coming rather than the come-back. 
Brunswick has made a profitable choice 
of policy and is showing results because 
of it. The results for 1925 should prove 
even encouraging and should be reflected 
in an appreciation in price for BruwNs- 
WICK stock if held for a reasonable length 
of time. I expect to see developments, be- 
cause of the favorable combination with 
Radio Corporation and Aeolian, that have 
not been approached in the reproducing in- 
dustry. 
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: F you go search- 
t ing for a “mar- 
ket laggard” be 
certain it is not 
one that will tie 
your capital into 
knots, for that type 
of security, much 
like its prototype in 








human nature, 
most often has 
formed the _ con- 
genital habit of 


making up the rear 
guard in the pro- 
cession of life. 
With so many keen minds analyzing values 
of securities there is not much chance for 
good things escaping their attention. It 
may happen now and then for a security 
that has stood still in an active bull market 
to burst into sudden activity entirely 
through artificial stimulation, but it will 
soon drop back to its former inertia when 
it has lost its momentary pep. It acts just 
the same as some drug addict who dreams 
of empires when under the influence of his 
particular opiate. 


* * * 


LEARN from one of our correspond- 

ents in Hendersonville, N. C., that the 
personal effects of Le Roy Sarcent have 
been sold at auction to liquidate the debts 
he made while engaged in his mushroom 
teal estate speculation. Fortunately for 
investors this sky rocket promoter was 
found out before his descending stick could 
do much harm, SARGENT is now in St. 
Petersburg, Fla., where for the present 
the environments are more conducive to 
his peace of mind. 


* * * 


Sz GrorceE PatsH, formerly editor of 

the London Statist, is one of those Eng- 
lshmen who cannot wear out their visits 
tous because his views are always so sound 
and we can derive a substantial benefit 
from them. PaisH seems to have the keen 
iaculty of rightly judging international 
conditions and their application to our 
state of mind. In other words, he can see 
4 proposition from the other fellow’s point 
of view equally as readily as he can from 
his own. His mind has an utopian quality. 


* * * 


HE outside world is quick to jump at 
hasty conclusions. Because E. J. KuLas 
was chosen president of the Otis Steel Co. 
itt already is assumed an important change 
ison the tapis for that company. Nothing 
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less than an intimate alliance with another 
steel company with which the new pilot 
has been identified will satisfy people who 
find pleasure in weaving air castles out of 
their minds. I was informed by a person 
who is in touch with the situation that the 
change signified nothing more than the in- 
fusion into the Otis management of new 
and aggressive blood. I should regard it 
as a sort of a mental transfusion in the 
hope of curing a bad case of managerial 
anemia. Kutas has proven he has this 
ability. He has an apt patient upon whom 
to try his skill. 


ARENTS should assist and insist up- 

on the girls of the family training 
themselves in some commercial or pro- 
fessional pursuit as a matter of insurance 
against adversity. No one can tell when 
it may overtake them. It is best for them 
to be prepared, even if the occasion to 
use their talents never arises. Parents 
would rest easier if they knew they had 
left their daughters with a talent for some 
form of business that could not be taken 
from them did they need to employ it. 


* * * 


NOTICE that GrorceE GRAHAM RICE 

has chosen for his slogan for his Wall 
St. Iconoclast—‘read wherever the Truth 
is wanted.” His testimony in various 
criminal and civil actions in which he was 
involved given under oath forcibly suggest 
that one should not look for it in the 
Iconoclast. Another reason he gives as 
his claim for his publication’s superiority 
as a financial guide is its financial inter- 
est in securities 
readers. 


it recommends to its 
As RIceE is a gambler it is almost 
certain he will picture the markers with 
which he is playing in their most roseate 
aspects. He announces the installation of 
a wire service subscribers can avail them- 
selves of by paying for their messages. 
This feature is but an elaboration of RIcE’s 
subtle scheme of luring the public in to one 
of his numerous precarious mining manip- 
ulations and passing the bag over to them 
to hold. At the proper time when he has 
revived a sufficiently large sucker list we 
can expect him to turn another Fortuna 
trick on them. 


* * * 


AM acquainted with an interesting case 

of a young lady living in South Bend, 
Ind., who successfully capitalized her fond- 
ness for finance when thrown upon her 
own resources. Although still quite young 
today she frequently is consulted by people 
many years her elders in reference to their 
investments. When ADELINE Major real- 
ized the comfort of her mother depended 
upon her she set aside all social ambition 
and launched at once in the bond business. 
She has trained herself to such a point that 
she is capable of conservatively financing 
any estate or fortune entrusted to her care. 
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wheat. A small separator that could be 
run by a small motor such as the farmer 
could afford to own would add to the use- 
fulness of current and give a service he 
could appreciate. This idea has been part- 
ly worked out but the machines are not in 
general use. Farm development is not a 
complicated problem but it does depend 
more largely on the equipment that will 
enable the producer to see a profit than 
manufacturers realize. 


Field for Accessories 


“Added to the usefulness of current in 
the home and around the farm buildings 
is the enormous field for accessories which 
is waiting the expansion of farm service. 
At present it is a deterrent in the inability 
to get the service to the farmstead at a 
reasonable cost. To be sure, it is often less 
than at which some individual plants are 
sold but sometimes the distance over which 


252 


lines must extend prevent anything like a 
reasonable cost for any but this kind of 
service. ; 


“The future of rural electric expansion 
promises to be one of the marvels of our 
development. Only the beginnings have 
been made. In Minnesota is going on an 
experiment to determine cost and useful- 
ness over a given area. Many companies 
have extension where the transmission 
lines are so located as to give service to a 
considerable number of farmsteads. But 
the great mass of farms, even in the well 
settled sections, have not been reached— 
though the idea has been so thoroughly es- 
tablished in the minds of the public and 
of the farmer especially that it requires 
only the opening of a way for the devel- 
opment to go on. It will not only keep 
the boys and girls on the farm but will 
keep the old folks there, too, and we shall 
have less retired farmers in our towns, be- 


cause they can have all the advantages of 
town and yet live among accustomed sur- 
roundings. 

“Power production can go to far greater 
expansion. The success, as every institu. 
tion knows, of this industry depends on 
the utilization of the full capacity of the 
plant. Consolidation of companies, elimi- 
nation of expense, establishment of steady 
service with several plants joined to main- 
tain the flow of current regardless of local 
disturbances or accidents, all contribute to 
the growing popularity of the use of elec- 
tricity—and this quite outside the new ap- 
pliances that add to the family comfort. 

“Farmers are becoming investors in se- 
curities of utilities; they are especially in. 
terested in those near at home; they will 
be valuable molders of public opinion in 
the interest of fair play if they are cus- 
tomers as well as owners, for customer- 
ownership is one of the strongest links in 
power development. 

“Just when the full force of expansion 
to rural customers will take place is not 
apparent—but the time is coming and is not 
far off when wg shall see the farmstead 
as generally a patron of the electric power 
plant as is the urban dweller today. The 
fact that the farmer can make it profit- 
able will, when he realizes it, hasten his 
effort to secure the service. 

“Out of the 6,500,000 farms in the 
United States about 300,000 have isolated 
electric lighting plants, that is, plants in 
which the energy used is generated on the 
farm, and central station service is used 
on 200,000 to 300,000 farms. Of the re- 
mainder, it is estimated that 4,000,000 
farmers are potential customers, while the 
purchasing power of the remaining 1,900, 
000 is too low to put them into the poten- 
tial customer class. A mile of distribution 
line can serve 50 to 200 customers in a 
city; in the country the average is three 
customers to a mile. High voltage lines 
can be tapped to serve individual farms 
but the equipment necessary is too expen- 
sive to make this plan feasible. When the 
problem of giving service at a cost the 
farmer can afford to pay is solved we 
shall see a marvelous development in the 
electrical world.” 


} 
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Alabama Power in Florida 


Thomas W. Martin, President of the 
Alabama Power Company, announced. this 
week that interests closely affiliated with 
it had acquired the Pensacola Electric 
Company, and that plans were under way 
for the extension of hydro-electric service 
from the Alabama company’s system in 
South Alabama to Pensacola and other 
cities of North Florida. Plans were also 
being considered for transmission lines to 
coast cities of Mississippi and Alabama, 
he said. 

The effect of the sale of the Pensacola 
Electric Company, it is believed, will be 
to make this company, along with compat- 
ies recently acquired, at Mobile, Gulfport, 
Biloxi, Pass Christian and Bay Saint Louis, 
an operating subsidiary of the Alabama 
Power Company. The development will 
provide hydro-electric power for the first 
time to ports on the Gulf coast. 
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Trading Only Moderately Active 


Mate were activity prevailed in this week’s bond market, and prices gener- 


ally were firm. There were no radical changes in price averages in any 


groups. 


Domestic government issues generally were firm, while those of foreign gov- 
ernments, with the possible exception of the German 7s, were without any important 


revisions. 


The speculative list perhaps was the most active during the week, with major 
interest evidenced in the low-grade or speculative rails. 


THE FINANCIAL Wor tp has drawn at- 
tention recently to the anomalous position 
of the income 6s of the Frisco. Apparent- 
ly the speculative element has realized that 
there is nothing logical in these bonds 
selling at or near parity with the preferred 
stock, although the recent activity of the 
stocks of this road may have exerted a 
powerful influence. But there has been 
current of late rumors to the effect that 
the company may retire the adjustment 
bonds at par, which of course would im- 
prove the position of the incomes very sub- 
stantially. 

The New Haven issues also were high- 
lights in the speculative activity of the 


week. Just after midweek they were 
quite heavily traded in. The New York, 
Westchester and Boston 4%s of 1946 


reached the highest level they have at- 
tained in years. There is a growing feel- 
ing among investors that the New Haven 
situation has improved very substantially 
and that there really is daylight. ahead for 
this road. It is believed that the troubles 
of the company, or most of them, lie in 
the past and that a real earning power is 
in store. 

There can be no doubt about the ab- 
sorptive power of the investment market. 
The manner in which new issues are sold 
almost as soon as subscription books are 
opened proves it. A great many under- 
estimated this power and the result is that 
they have missed the opportunities that 
were afforded before bonds began their 
move to present high levels. 

Easy money has had something to do 
with the character of the bond market, but 
the big investment demand has been an 
equally powerful factor. There is no ap- 
parent doubt but that somewhat higher 
rates are in prospect as business expands. 
But these, although they might result in 
some recession in the price levels of in- 
vestment bonds, are not likely to work 
the same harm in that direction as in 
past years. There never existed such an 
apparently inexhaustible demand for good 
investments as now prevails. 
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In banking circles some significance was 
attached to the news that the United 
States Treasury would not figure in the 
money market this March 15 as a bor- 
rower. Instead, it will set free $200,000,- 
000 funds now locked up in Treasury cer- 
tificates and notes today. On previous oc- 
casions redemption of large certificate ma- 
turities has temporarily gorged the money 
market. The funds to redeem the March 
15 debt will come from tax receipts. 

Subscription books of the Armour & Ce. 
stock offering were closed immediately 
after they were opened. Opening of the 
books was merely a formality, as Blair 
& Co. announced that subscriptions were 
received in excess of the total offering. The 
offering consisted of 750,000 shares of 
participating “A” common stock at $23 a 
share, with the privilege of purchasing 
“B” common stock at $14 a share. Asso- 
ciated with Blair & Co. in the sale of the 
stock was a nationwide syndicate. 


f) 


Inter. & G. North. Earnings 

RELIMINARY figures for 1924 indi- 

cate that International & Great North- 
ern will earn between 9 and 10 per cent 
on the income bonds. This would make 
mandatory a payment of between 4% and 
5 per cent on April lst as the bond inden- 
ture require that at least half of the earn- 
ings applicable to the bonds must be paid 
in interest. The New Orleans, Texas & 
Mexico has just renewed its offer to guar- 
antee a minimum of 4 per cent on these 
bonds until 1928. The interest is non- 
cumulative until 1928, 
this 4 per cent guarantee New Orleans, 
Texas & Mexico receives an option to buy 
the bonds at 85 prior to 1928. In our 
judgment earnings of I. & G. N. will make 
necessary at least 4 per cent interest pay- 
ments duinrg these years and probably 
a higher rate. Thus we see no advantage 
in accepting the N. O. T. & M. offer and 
the disadvantage that the bonds may be 
worth more than 85 before 1928. We 
advise against accepting this offer. 
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re Stocks 
Again a Buy? 


On the break Oct. 15 this Service ad- 
vised a well diversified list of stocks, 
for purchase. Results satisfactory. 
Now—this week’s break is the sharp- 
est seen since. Does it represent an- 
other opportunity to buy? 


Analysis, advising position to take 
now, has been prepared for clients. 
Few extra copies available, without 
cost. Simply send name and address 
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Wortp for the lead it has taken in spread- 
ing the revolution which has been grow- 
ing in this country—customer and em- 
ployee ownership of industry. It is a 
great movement and I hope that electric 
railway companies soon will be able to 
cause a wider distribution of their securi- 
ties among customers and employees.” 

I circulated among the delegates to the 
convention and everywhere met with in- 
stant approval of the idea of bringing 
about a better understanding of the part 
electric railways have played in the prog- 
ress of this country. Electric railway men, 
although they admit that they still have 
some distance to go, are confident that the 
future holds better things for their indus- 
try. That’s what the spirit of co-opera- 
tion does when it takes hold. 

One hears now and then about the pass- 
ing of electric railways from public serv- 
ice. That seems to have been another of 
those popular delusions that the economists 
say are the cause of getting nowhere out- 
side the beaten path of a circle. 

* * x* 

One of the important developments at 
the convention this week was the com- 
pletion of an agreement between the asso- 
ciation and the automotivé manufacturers. 
That agreement clearly defined the posi- 
tion of the bus as an auxiliary service. It 
was another step in the line of co-opera- 
tion. 


No medium has been developed which 
can supplant electric railways in moving 
large urban crowds in rush hours, it was 
agreed, and it was held that electric rail- 
ways companies should provide both bus 
and electric car service essential to good 
public service, with protection against 
competition when so doing. Buses should 
be regulated as common carriers, the agree- 
ment stated, and both buses and electric 
railroads should bear proportionate taxes. 


Some decided views are held on this 
subject. For example, Gen. Guy E. Tripp, 
Chairman of Westinghouse Electric & 
Manufacturing, who was one of the lead- 
ing speakers at the convention, saidsto me 
that no bus franchise should be granted to 
anyone, in any city or town, unless it is 
an integral part of a plan for rendering 
a complete transportation service to the 
people. 

“When that policy shall have been 
edopted by our cities and towns,” he said, 
“and when all the street railways com- 
panies recognize that the problem of fur- 
nishing mass transportation to the public 
is one which it is their duty to solve by 
the use of any method which progress 
may demand, then there will be inaugu- 
rated a new era which will make electric 
railways a profitable business.” 


The manufacturers have agreed that 
they will not finance the equipment of 
the railways. 


competitors of In other 








words, this vital and epochal agreement 
was arrived at on the basis of the prin- 
cipal of co-operation. 

“The approval which our association evi- 
denced toward the advise of Commissioner 
Esch was not a gesture,” declared J. N. 
SHANNAHAN, president of the association. 
“We learned, almost too late, some six 
years ago, the need for the advice of our 
customers. We have been taking it since 
that time and, now that the industry seems 
in a fair way to returning to its one-time 
position of profit and security, we are go- 
ing to take more advice. We realize that 
greater problems of mutual concern loom, 
and we hope that by proper co-operation, 
we will solve them. We are not expecting 
any bouquets. When needed, we expect 
brickbats. But, after all, you can build 
with bricks, while bouquets must wilt.” 

a ae 


That the American Electric Railways 
Association means what it says when it 
pledges to do its bit towards attaining gen- 
uine cooperation was proved when the ex- 
ecutive committee announced that it had 
named Lucius S. Storrs managing director 
for the industry. 


Mr. Storrs is President of the Connec- 
ticut Company which is one of the lar- 
gest organizations of its kind in the world. 
It operates electric railway lines and bus 
systems throughout the state from which 
it gets its name. The Connecticut never 
had a strike, has been able to obtain fares 
essential to the earning of a fair return 
on its investment, and has the protection 
of the state against jitney competition. 

Because of that record, made possible 
by the administrative policies of the com- 
pany’s president, the Association is start- 
ing off on the right foot. 


The new managing director will have 
the cooperation of the “Big Five” of the 
Association—B. C. Cobb, Owen D. Young, 
Guy E. Tripp, Samuel Insull, and Randall 
Morgan. These men are members of the 
Advisory Council of the Association. They 
are the men who have been in the fore- 
front of the effort to lift the electric 
railway industry out of its difficulties. I 
say this without wishing to appear to be 
overlooking others among the leaders in 
the industry. 


Six years ago, the Federal Electric Rail- 
way Commission recommended three essen- 
tials to the proper and profitable operation 
of the railways as public service agencies: 
frank dealing with the public, improved 
service, and fair return on property in- 
vestment. 


Under the inspiration of men like Storrs, 
Cobb and Insull, much has been accomp- 
lished in carrying out the first two recom- 
mendations. As a result, in some com- 
munities there has been real progress 
toward making it possible for the railways 
to earn a fair return. 

But I believe that what was accom- 
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plished at the convention in’ Washington 
this week. should prove encouraging to se- 
curity owners and public alike. The maxi- 
mum of service from electric railways and 
buses has not been attained as yet be- 
cause there has been some confict. There 
has not been understanding. It has been 
impossible to bring about general co- 
ordination of service. 

’ But I am told that the traction industry 
proposes at once to tackle its big prob- 
lems and work them out. They realize 
the need for modernizing of equipment. 
That will require financing. And finan- 
cing will require the creation not alone of 
favorable public opinion—well-informed 
opinion—but assurance of the coordination 
of hus and traction service that is con- 
sidered essential. 


*x* * 


In my last contribution from Washing- 
ton, I alluded to the absence of the old 
look of worry that one has observed on 
the faces of business men when visiting 
the capital. 

At the convention this week, the dom- 
inant note was expression of confidence— 
of a feeling that effort to work together 
will get somewhere. 

No broad minded business man or 
banker will dispute- the ntessity that busi- 
ness and industry—particularly when it is 
of quasi-public nature—shall be regulated 
by public authority. No industry. that 
provides a public service need fear to come 
before its regulating authority with its 
case when it is frank and willing to con- 
serve the public good. 

“With fifty-two cards face up on the 
table, the electric railway industry has 
nothing to .fear, and everything to gain,” 
is the way Matt C. Brush, one of the in- 
vited speakers put it to this writer. “By 
being frank, the industry will be able to 
command the sort of constructive help that 
will insure such a return on investment as 
will invite from investors the use of the 
funds.. And the industry will need the 
funds in the future for the expansion that 
will be needed to keep pace with and as- 
sist in the development that we all feel 
lies ahead for this country.” 

Mr. Brush is enthusiastic, by the way, 
about the outlook for prosperity for busi- 
ness and industry and the masses of the 
people. And he bases his optimism upon 
the fact that the next Congress is likely 
to be one that will work with every in- 
terest that is seeking to establish and pro- 
long prosperous conditions. In this con- 
nection, he referred to some words of the 
man who is to be executive head of the 
nation for the next four years: 

“There can be no permanent prosperity 
of any class or part. Such a condition 
can be secured only through a general and 
public prosperity. This means that, to 
secure prosperity, there must be a general 
distribution of the rewards of industry. 
Wherever this condition is maintained, 
there you have the foundation for an in- 
creasing production and a sound financial 
and economic situation.” 

Those words, in a measure, express the 
principles that are to underlie the govern- 
mental policies of the incoming administra- 
tion. 
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Have You Sold 
Your Stocks? 


@ Your action should be in har- 
mony with the trend of the mar- 
ket. Our advices on the trend are 
unexcelled because they are based, 
not on a personal opinion which 
may be mistaken, but on a PRIN- 
CIPLE. 


@ Incidentally, are you familiar 
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Graph showing the “Precession of 
Price Factors.” 
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John Moody’s Investment 
Ratings furnish an easily 
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Municipal Bonds 


By John F. 


McLaughlin 











City of Oroville, Cal., 7s 
Oroville, county seat of Butte County, 
is on the main lines of the Western Pacific 
Railroad and is surrounded by a highly 
productive fruit and agricultural district. 


These bonds were issued to pay the cost 
of paving several blocks, all within seven 
blocks of the County Court House. 


These bonds are payable from taxes al- 
ready levied upon the benefited property, 
which taxes are a lien prior to a mortgage 
or any other encumbrance save general 
taxes. They are issued under the 1915 Act, 
which makes the entire city responsible for 
any delinquent taxes. 


Maturities range from 1926 to 1935 and 
offer a yield at such maturities that figures 
from 5.50 to 6.35 per cent. 


* *& * 


Crawford County, Illinois 


Green Briar Drainage District is located 
in western Crawford and eastern Jasper 
Counties, Ill. The district has an area of 
5,500 acres, about 80 per cent of which has 
been for years producing large yields of 
corn and wheat. This land is conservative- 
ly valued at from $100 to $150 per acre. 
The population is estimated from 300 to 
350. 


These bonds are payable from taxes al- 
ready levied under court confirmation upon 
the lands in this district, which taxes are a 
lien prior to a mortgage or any other en- 
cumbrance, save general taxes. The total 
indebtedness of the district is approximate- 
ly $21 per acre, payable through sixteen 
years. 

A yield of 5% per cent is obtainable to 
maturity in 1932 to 1939, 


City of Gillespie, Ill., School District 
No. 132, 6 Per Cent Bonds 

School District No. 132 includes the 
entire city of Gillespie, together with 
considerable outside territory. 

The city of Gillespie is located in 
Macoupin county, 35 miles northeast of 
the city of St. Louis, and about 45 miles 
south of Springfield. It is served by the 
Big Four Railroad and has three banks 
with total resources of $2,000,000. 


These bonds, which were issued for 
funding purposes, are the direct obliga- 
tion of the district, being payable from 
direct taxes already levied upon all tax- 
able property within the district. 

Price, any maturity, from 1931 to 1940; 
to yield 4.40 per cent. 

xk * * 


Saluda County, S. C., 6% School Bonds 


Ward school district, having an area 
of about 13 square miles, is located in the 
southwestern part of Saluda county 
about 40 miles west of Columbia, the 
state capital. 


The lands in the district are productive 
of large crops of corn, sweet potatoes, 
cotton and fruits, Saluda being one of 
the prominent agricultural counties of 
the state. 


These bonds were issued to build a 
new schoolhouse at Ward and are pay- 
able from unlimited taxes already levied 
upon all the taxable property in the dis-. 
trict, which pledges its full faith, credit 
and resources for the prompt payment of 
principal and interest. 

Price to maturity in 1944 to yield 5.30 
per cent. 
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Rockwood, Tenn., Street 


Charleston County, S. C., Road 


Florence, S. C. 


Marion County, Fla., Road 
Sanford, Fla., Street Imip. 
Escambia County, Fla., Road 


Wichita County, Tex. 


Big Stone Gap, Va., Water 

Pleasants County, W. Va. 

Johnson City, Tenn., Str. Imp. 

Roxboro, N. C., Water & Sewer 
. Panola County, Texas, R/D 








Municipal Bond Suggestions 


Hamilton County, Ohio, W. Sup. ....... 


i _.. 4%s 1932-45 4.20 
Trumbull County, Ohio, W. & S. ....... 5s 


6s 
eo S| a Sem 5u4s 1928 4.40 


Salem, Va., General Imp. ................... 
Harlan County, Ky., Rd. & Bdg. ....... 
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Mayfield, Ky., W. W. & Lt. Ref. ... 


Jacksonville, Texas, W. W. ............... 
Magnolia Park, Tex., W. W. ..........- 


Bossier City, La., W. & S. co... 


ke |= on 


Rate Maturity Yield % 


1935-41 4.25 
1925 4.25 


1940-44 4.60 
1930-34 4.60 
1948-52 4.70 
1928-45 4.75 
1954/34 4.75 
1942-54 
1949-50 
1939-44 
1928-31 
1951/45-51 
1953/23 
1929-31 
1938-54 
1928-30 
1931-43 
1944/34 
1926-45 
1928-65 
1942 
1935-39 
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Louisville & Nashville 
(Concluded from page 242) 
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placing the possible future dividend at $8 
a share, which the company could pay 
without any sacrifice of the sort of con- 
servatism in management which so long 
has characterized the operation of the road. 


The indicated earning power for last 
year by no means is to be regarded as the 
true measure of the future earning power 
of the stock. LovuisviLLE & NASHVILLE 
serves a territory that not only is enjoy- 
ing marked prosperity, but seems to be 
due to become increasingly prosperous from 
now on. It is early to offer any prog- 
nostication regarding the possible earning 
power of the stock for 1925, but it seems 
fair to assume that it will be considerably 
in excess of that shown for 1924. 

In the ten years preceding the past two 
years of prosperous conditions in the 
South, LouisvitLE & NASHVILLE more 
than doubled its gross earnings. And the 
margin above interest and dividend re- 
quirements during that time was wide. 

The company carries a large volume of 
bituminous coal, most of which traffic 
originates on its own lines. But the im- 
portant feature in connection with earn- 
ings is not what may or may not be derived 
from the hauling of soft coal, but the 
effect of very prosperous conditions in 
the entire territory served by the road. 
That section of the south which can be 
considered directly tributary to L. & N. 
in the past two years has been under- 
going a decided economic change. 

The position of this road and that of 
Atlantic Coast Line in a way is analogous. 
In other words, A. C. L. derives its larg- 
est benefits, not from hauling the cotton 
crop of the south, but from the improved 
economic position of the population which 
it serves. The same may be said of 
LoutsviLLE & NASHVILLE. 

Besides serving the cities of Louisville 
and Nashville, the road serves such im- 
portant southern centers as St. Louis, 
Memphis, Birmingham, Atlanta, Mobile, 
New Orleans and Cincinnati. 

The property has been very well main- 
tained indeed. In resuming control of the 
operation of its lines following govern- 
ment control, the company found that 
Maintenance had been neglected. It be- 
came necessary to make huge expenditures 
to get the property back into the high 
physical position it formerly had occupied. 
That work has been accomplished, and 
the road now is in excellent or ideal con- 
dition as to equipment and road bed. 


The Atlantic Coast Line owns fifty-one 
per cent of the capital stock of LouISvILLE 
& NASHVILLE, and regards that ownership 
as one of its premier investments. It is 
reasonable to assume that the management 
of the former would appreciate the addi- 
tion to its treasury that a higher dividend 
on L. & N. would bring, and it, therefore, 
appears to be safe to say that an increase 
in dividend would be agreeable to the 
Management of Atlantic Coast. 
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120 BROADWAY NEW YORK 
INCOME TAX EXEMPT 
Issue Rate Maturity Yield 
State of Massachusetts Reg....... 342% 1936 3.85% 
City of Tulsa, Oklahoma........ 5% 1938-45 4.40% 
State of North Dakota.......... 5% 1944 4.50% 
Dade County, Florida........... 5% 1950 4.60% 
Letcher County, Ky...... eer 1954 4.65% 
City of Galveston, Texas........ 5% 1953-62 4.70% 
Denver, Col., Moffat Tunnel...... 544% 1953-60 4.75% 
Swain County, Nor. Car...... ... DHA% 1955 4.80% 
City of Corpus Christi, Tex...... 5% 1956/36 5.00% 
CANADIAN 
Province of Alberta............ 5% 1948 5.00% 
City of Edmonton, Alta.......... 514% 1965 5.40% 
City of Calgary, Alta............ 512% 1944 5.50% 
City of Medicine Hat, Alta...... 5% 1935-41 5.75% 
Full descriptive Circular T-219 of any of the above upon request. 














It is believed that the case for a larger 
dividend has been established. The fact 
that the trend is toward more liberal dis- 
tributions to stockholders on the part of 
railroad managements seems to strengthen 
confidence in favorable action in this par- 
ticular case in the not far distant future. 

In view of the fact that earnings, demon- 
strated and indicated, would justify a pay- 
ment of at least $7 a share, and that finan- 
cial position and other considerations would 
make an increase this year probable, in- 
vestors can purchase the stock at around 
the present price level with assurance that, 
in the course of the next few months, a 
substantial gain will be recorded. 


Guenther’s Independent Appraisal 


of Listed Stocks rates Louisville 
& Nashville “A,” 
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“Poppy-cock” Talk 

ECURRENTLY the discussion arises 

regarding the possible exhaustion of 
the world’s production of oil. Usually it 
makes its appearance when oil prices are 
advancing. That same bogey was raised 
from the time Col. Drake awakened 
Pennsylvania with his discovery of oil un- 
til the present, and will continue to make 
its appearance to frighten future gener- 
ations. Only a few months ago there was 
a loud and insistent clamor among oil pro- 
ducers for the Government to lend assist- 
ance in effecting a stabilization of the oil 
industry to prevent overproduction to 
which President CooLtmpcE responded by 
appointing an unofficial commission to in- 
vestigate the subject and make its recom- 
mendations. Now that this need no longer 
exists the talk is reversed. In place of 
overproduction it is exhaustion. 


Among these alarmists cannot be num- 
bered Colonel DoHENEY, who at least can 





be credited with being well posted on the 
oil business. On his return from Mexico, 
in a newspaper interview, he scouts all the 
current talk about exhaustion. Present 
production will last for many generations, 
he says. 

His view is sound and is supported by 
evidence of the past and present. Mother 
Earth barely has been scratched for her 
oil resources. To the surprise of the world 
new fields are discovered when least ex- 
pected. This is what happened in Cali- 
fornia, Texas, Kansas, and Oklahoma. 
Any day another Wortham field may be 
found in this country without the need of 
depending on the unmeasured oil fields of 
other countries. Such facts go to prove 
how much poppy-cock there is in the talk 
of exhausting our oil resources in the im- 
mediate future. 
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Elliott in Florida 
HROUGH an alert subscriber we 
learn that, among the “Who’s Who” 

in Florid Finance now sojourning in St. 
Petersburg, Fla., is E. M. Ettiotr, whom 
many investors will recall with bitter re- 
gret as one of the men who, in association 
with RosENBERG, caught them badly in the 
SMITH ForMa Truck Co. We learn that 
ELLioTT is operating about four real estate 
promotions. Like Leroy SARGENT, who 
also is wintering in St. Petersburg, ELLIottT 
has discovered in Florida the land of an- 
other opportunity—this time in real estate. 
But, if precedent teaches the investor any- 
thing, it will be that Extiotr will have the 
cash—and they the hopes, which are so 
rarely realized. SARGENT is reported in- 
terested in a suburban development of St. 
Petersburg in a quiet way. Only a few 
weeks previously his effects in Hended- 
sonville, N. C., were sold to satisfy his 
personal debts. 
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All of this stock having been disposed of, this advertisement appears as a matter of record only. 


New Issue. 


170,000 Shares 


Warner Bros. Pictures, Inc. 


(Incorporated under the Laws of the State of Delaware) 


Convertible Class “‘A’”’ Stock 


Convertible at any time, share for share, into common stock of the company. 


Preferred as to dividends at the rate of $1.50 per share per annum, cumulative from March 1, 1925. 


Dividends payable quarterly, March, June, September and December 1st. 


Preferred as to assets to the amount of $15 per share plus accrued dividends. Redeemable as a whole or in part at $17 per share plus accrued divi- 
dends on any dividend date upon thirty days’ notice by the Company, but not until after March ist, 1927, unless at least two- 
thirds of the largest amount of Class “A” Stock ever issued shall have been previously converted. Each share 
of Class “‘A” and of Common Stock has one vote. 


New York Trust Company, New York City Empire Trust Company, New York City 
Transfer Agent Registrar 


CAPITALIZATION 


To be presently 
Authorized Issued 


Class “‘A” Stock (Par Value $10 per share) 200,000 shares 200,000 shares 
Common Stock (No Par Value) 550,000 shares* 350,000 shares 


*200,000 shares to be reserved for the conversion of the Class A Stock. 


For information regarding the Company and this issue, we refer to a letter dated February 19, 1925, from Mr. H. M. 
Warner, President, some items of which he has briefly summarized as follows: 


Warner Bros. Pictures, Inc., was chartered under the laws of Delaware in 1923 and acquired the motion picture busi- 
ness theretofore operated as a partnership since 1915 by the four Warner brothers. The Company is engaged in the 
production and distribution of the highest grade of motion pictures of the type known as feature films, such as “Beau 
Brummel,” “The Gold Diggers,” “The Marriage Circle,” “Where the North Begins,” and “Tiger Rose.” 


The Company’s production has grown from seven feature films in the 1922-’23 season to twenty for the current 1924-’25 
season. The production schedule for 1925-’26 calls for twenty-six pictures. 


The Class “A” shares are entitled to cumulative dividends at the rate of $1.50 per share per annum. It is the expecta- 
tion of the Company to commence the payment of dividends on these shares on June 1, 1925. 


The business of the Companv will continue under the management of the four Warner brothers who intend, as in the 
past, to devote to it their entire time. All four brothers have been intimately associated with the motion picture industry 
since 1906 and have acquired a broad and practical experience in all of its branches. 





$15 Per Share 


When, as and if issued and accepted by us and subject to the approval of Messrs. Sullivan 
& Cromwell for the Bankers and of Messrs. Thomas & Friedman for the Company. 





‘ 


It is expected that delivery of temporary stock certificates or interim receipts (exchangeable for definitive stock certificates when prepared) will 
be made on or about March 9, 1925, at the office of McClure, Jones & Reed, 115 Broadway, New York, N. Y., against payment therefor in New York 
funds. 





Circular descriptive of this issue, with earnings statement and balance sheet, may be obtained, upon request, from the undersigned. 


McCLURE, JONES & REED 


Members New York Stock Exchange 


115 Broadway New York 


The statements contained in this advertisement, while not guaranteed, are obtained from sources we believe to be reliable. 
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Readers of THE FINANCIAL WorLD pos- 
sibly will recall that previous analyses of 
this company have laid particular emphasis 
upon the fact that forty per cent of the 
company’s business is devoted to produc- 
tion in electrical lines. 

The consensus among persons in author- 
ity is that this year will witness remarkable 
strides in that particular branch of in- 
dustrial activity. It, therefore, impresses 
the student of the position of this com- 
pany, who is justified in the conclusion 
that this year should result in a marked 
gain in net earning power. 











Income Tax Form 
1040 


Differs Materially 


from last year 


The 1924 Income Tax Return, for incomes over 
$5,000, not only requires more entries to be made 
but, in appearance, is decidedly more complicated 
than the form of 1923. However, when proper 
arrangement of income and disbursements is 
made, the return is just as easily filled-out as before. 





Now, take the financial position of the 
company at the present time. It must 
be understood at the outset that ALLIs- 
CHALMERS must carry a rather large 
working capital by reason of the nature 
of its business. But it seems that the 
amount is even greater than necessity would 
dictate. The sheets are accompanied by detailed instruc- 

The 1924 balance sheet, of course, is not tions showing exactly how receipts and disburse- 
available at this moment. Bft it is under- ments must be treated. They —— in addition, 
stood that when it is made public it will a permanent record which will prove a time saver 
reveal a very satisfactory position. It is should the Government make an examination of 
understood, unofficially, that the quick as- your records in later years. 
sets of the company at the close of the 
past year amount to more than 24% mil- 
tion dollars. It also is believed that the 
company had fully $8,000,000 in cash or 
its equivalent. That is an exceptionally 
fortunate position for any industrial corpo- 
ration of like size and volume of gross 
business to occupy. 


We have a limited supply of large size distribution 
sheets for use in connection with the current re- 
turn. These sheets, prepared by Joseph J. Mitchell, 
simplify your task; they are the most practical aids 
to trouble-proof income tax reporting we have 
found. 


We shall be glad to send a copy of the Distri- 
bution Sheets to any one genuinely inter- 
ested. Please ask for Form XL-87 


A. B. Leach & Co., Inc. 


62 Cedar St., New York 
105 S. La Salle St,. Chicago 
Boston Philadelphia Cleveland 


Gain in Sales 


It seems, therefore, after the most care- 
ful study of the facts, that the company 
has plant, cash, and working capital and 
sales organization equal to the demands 
of a very much larger volume of sales. 
It has been proved that every gain in 
sales billed results in unusually large bene- : | 
fits in net. 


A New Booklet | 









































Our conclusion, expressed conservative- 
ly, is that there is justification in the statis- 
tical position of the company, and in the 
prospects, for a considerably higher price 
for the stocks provided one feels justified 





“The Basic Principles 


of | 
in anticipating a mor nerous division of 99 
he gin 0 Investment Trust Management 


If . . . . ae = Fe ; $ { 
f there is little chance of a higher divi Explains how investors can, through co-operative 
dend for the common, at least for some 


effort, secure greater safety of invested capital and 
et Se atine, er: genes: &. peten: oF greater earnings by use of the Investment Trust than 
around 80 would be high enough, although by independent or unco-ordinated investment effort. 
such a price could be sustained on the basis This booklet also contains a list of over 100 bonds 
of indicated earning power alone. , 


But the facts and the indicated earning held by 
power, plus the financial position of the 
company, would justify expectation of an 
increase in dividend. On that basis, the 
stock should sell higher, at least to a point 
where the yield afforded would approxi- 
mate the yield afforded by the present 
Price of the stock with its $4 dividend. 

Guenther’s Independent Appraisal of 

Listed Stocks rates Allis-Chalmers 

common “A,” 
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Financial Investing Co. 


of New York, Ltd. 
Copies may be obtained upon request to 


John J. Roach & Co. | 


100 Broadway Tel. Rector 2009 New York 





























Dyer, Hudson & Co. 
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C. I. Hudson & Co. 
(Established 1874) 


MEMBERS OF 
New York Stock Exchange 
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Branch Offices: 
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DEAL ESTATE SECURITIES 


BY C.M.HARGER 
Farm Mortgage Basis 


HE return of prosperity to the 

| farm, while it is by no means com- 
plete and in a manner is spotted 

as to its distribution, has given a new im- 


‘ petus to the attraction of the farm mort- 


gage as an investment that appeals to those 
who seek sound securities. ._The basis for 
the farm loan reaches into the very foun- 
dation of the nation’s advancement and 
touches the ability of the producer to make 
a liberal return from the use of capital. 
It is admitted that for the past four years 
this has been difficult; the deflation in 
prices for products has kept the farmer 
busy meeting his obligations and support- 
ing his family. The turn in the tide came 
last summer and it has run strong in his 
favor because of the increased prices at 
which he has sold his products. His dol- 
lar is worth today as much as the dollar 
of any member of the nation’s industrial 
life and now he is demanding capital on 
the basis of his earning capacity and with 
the certainty that he can meet the interest 
and make a profit on the use of his added 
capital. These elements have come into the 
farm loan field with the result that the 
farm mortgage is increasing in popularity 
among the more conservative investors. 


Income Tax Influences 

Another element that has added to the 
value of this security is the change in the 
income tax rate which is giving the mort- 
gage owner a chance to obtain a fair net 
return from the farm loan which was 
made difficult when the first law was passed 
and became effective on the investor. To 
be sure the tax-exempt security has its 
large following but there is less reason 
today than formerly for any moderate in- 
vestor—and there is with the liberal rate 
of the farm loan compared with the high- 
er class of bonds, which are no more cer- 
tain security than the loan on a first class 
farm—to seek those securities when farm 
mortgages are available. 


Why Loans Advance 

The constant increase in the amount of 
funds demanded for the development of 
the farm is a question that comes to the 
fore frequently. Why is it that though the 
country increases in wealth the mortgage 
debt increases? Why do not the farmers 
pay their mortgages and thus become own- 
ers in the clear of their land? The rea- 
son is clearly understood when one is 
familiar with the situation in a prosper- 
ous farm section. The early farmer took 
his land perhaps from the government; 
perhaps he bought it at a low price and 
gave a mortgage for the larger part of the 
purchase. Then as his family grew and 
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the expenses of living increased he needed 
more money and the value of the land had 
so increased that he could add to his 
loan. He did that and perhaps was able 
later to reduce the total somewhat but 
the farm still needed capital for its suc- 
cessful operation. Finally he decided 
to retire and turn it over to the oldest 
son, John. The young man, just mar- 
ried, was willing to buy the farm if his 
father would give him time and he put 
on a mortgage that was all the traffic 
would bear. The father and mother 
lived on the interest on the loan or they 
took the money paid from a loan made 
through other agencies and lived on that, 
John started about where his father did. 
All the time he was doing business on 
more capital than he actually owned and 
the added capital borrowed at 6 per cent 
was making him profits above the cost 
of the capital. Hence the mortgage 
debt of the farm continued. Perhaps 
with a notably good year he might pay 
off the entire debt but likely it would be 
years before he could liquidate. This 
mortgage was as good as a government 
bond to the investor, for the farm was 
all the time growing more valuable and 
had the basis of actual worth in the soil 
and the efforts of the owner to make a 
home. The two elements make the ideal 
loan. 


Personality: Counts 


The personality of the borrower is 
after all a large element in the security 
of a farm mortgage. The man with a 
family is the best of all borrowers. The 
report of one of the richest counties in 
Kansas for the year 1924 shows that 
over one million dollars in loans were 
written during the twelve months. The 
farmers are prosperous; the lands are 
worth in the market from $75 to $200 
an acre, but the liquid capital needed 
for the development is not at hand and 
the farmers are using the funds of in- 
vestors in all parts of the country, most- 
ly in the East. Nor are all these loans 
from insurance companies or the federal 
land bank. Private investors are taking 
great sums in the aggregate and many 
a loan of this description has been on 
the books of the local loaning agencies 
for years. While a foreclosure occurs 
occasionally, it is usually to settle an 
estate or to clear a title and it is 
doubtful if any investor has in the past 
twenty years lost a doflar from the real 
estate loans of that county, simply be 
cause the development of the agricul- 
tural production has kept at a high level 


The Financial World 











oil 


sal 





and the lands have increased in average 
value. Never has there been a great 
boom; never a very great depression in 
the twenty years. This sort of security 
appeals to the investor who wants safety. 


High Plains Loans 


There is another element that has 
come into the knowledge of the loan 
companies that has had much effect on 
the mortgage field. This is the situa- 
tion as regards the so-called high plains 
country. This means the area that lies 
beyond the older settled sections of the 
Interior. Farms were first taken up 
along the rivers and the rich lands of 
lowa, Eastern Kansas, Nebraska and 
the Dakotas were the favorites with the 
investors in loans. These lands reached 
high figures during the war and have 
always ranked high as producers. Hence 
the loans became heavy; the land re- 
quired much capital for its operation. 
Then population worked westward and 
cheaper lands in an area where the rain- 
fall is somewhat less were taken up and 
have become farms and ranches. Here 
the values are less and the loans smaller 
but the experience of the loan com- 
panies is that the mortgages on these 
farms have as sound a ‘standing as those 
farther east. This is because of the new 
knowledge of agricultural methods and 
fitting the tillage to the conditions. The 
farmer owes less and he is often able to 
harvest remarkable crops, as was the 
case this past year with the wheat belt. 
Many farms produced almost enough 
value in wheat per acre to pay for the 
land in a single year. It may not hap- 
pen again this year but all the time is 
being carried on a method of production 
that keeps a steady flow of income, and 
the wise farmer prospers. Some of the 
most successful sections of the Interior 
are out in the newer portions of the 
farm country where ranching, dairying 
and stock raising have combined to give 
to the producer a firm financial standing. 


Broadening the Field 


This broadening of the farm mortgage 
field has been known to the larger in- 
vesting concerns but the private investor 
has not fully been educated to the situa- 
tion. He has often carried over some of 
the early prejudices that attached them- 
selves to the newly settled land in early 
days when men tried to farm without 
knowing how to fit their operations to 
the conditions. Today the farm mort- 
gage field is as broad as the nation and 
there is actually no farming section that 
with sane appraisement and fitting the 
loan to the conditions does not give a 
safe investment. The possibility of mak- 
ing a living on the western areas is as 
good as anywhere else if the farmer 
“knows his stuff’ and meets the needs 
of the location. Hence this is being ac- 
Cepted as an integral part of the loan 
field, and with interest rates somewhat 
Stronger than in the older settled sec- 
tions appeals to the investor with partic- 
ular attractiveness. The loaning agen- 
Cies of the west are today making their 
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field include lands of this character with 
the same freedom that they do the cost- 
ly acres of the river bottom and the loca- 
tions where development has been going 
on for many decades. 
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Market Skyrockets 
HATEVER the reason may be for 
the wild gyrations of UNITED 

States Cast Iron Pipe within the last 
few weeks they do not have a healthy 
effect on the stock market, for the tendency 
is to weaken confidence of the public. 
Such movement created the impression of 
artificiality—and that fact is more or less 
true since sound securities are not in the 
habit of enacting Jack and Jill ups and 
downs of 20 to 30 points between sales. 

It is understood that DuRANT owns more 
than half of the outstanding capital of the 
company. The newspapers report him to 
have made between $3,000,000 and $5,000,- 
000 profit on the advance of Cast IRON to 
$250 a share. This profit is still on paper. 
It would dwindle considerably did he at- 
tempt to turn it into cash on its high mar- 
ket price. Exerting the control he does it 
is possible for him to squeeze the shorts. 

For that reason the outsider who plays 
with Cast Iron Pipe focls with fire—an 
indulgence in which he can incinerate him- 
self. So far as such skyrockets can influ- 
ence the definite trend of the market they 
can do so only temporarily. It will re- 
sume its normal course as soon as the roar 
dies down with their falling sticks. 











| Technical Conditions 
(Concluded from page 241) 








the class which is hung up with short 
sales made at lower figures, and the class 
which has accepted profits on the rise and 
is now awaiting a chance to repurchase at 
a lower level. It goes without saying that 
a major reaction will occur in time. No 
market has ever progressed from bottom 
to top or from top to bottom without sev- 
eral of these reversals. But those who at- 
tempt or pretend to gauge the date of ap- 
pearance, duration in time, or extent in 
points have never been successful. Prece- 
dent is of no help, as the records of major 
reactions covering the last thirty-five years 
show no uniformity whatever. 

Perhaps the most intelligent way to look 
upon this much discussed subject is to 
class it among the imponderables and to 
depend primarily on basic conditions. If 
we are able to arrive at a reasonable con- 
cept of the relations between current 
prices and prospective values we need not 
be much concerned about fluctuations. 
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Pays For Itself 
Your paper has been of value to me and 
even for the short time that I have en- 
rolled I have gained financially far more 
than I anticipated. F. A, 


“Tell your friends they need it.” 
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A Trusted 


Investment 
Counsellor 


of prudent investors have looked to 

George M. Forman & Company for 
the safe placement of their investment funds. 
Our unusual record of 40 years without loss 
of a single dollar in principal or interest to 
any customer justifies this strong and deep 
rooted confidence. The same skilled judg- 
ment, the same absolute integrity, the same 
conservative, accurate methods which estab- 
lished this record are at the service of the 
investor of today. 


CD et prsene i 40 Years thousands 


At the present time we have an excep- 
tional list of high grade First Mortgage Real 
Estate Bonds yielding a splendid rate of 
interest—6'2%. No matter what investments 
you have been making—no matter what in- 
vestment you have in mind, we believe your 
impartial judgment, after a careful investiga- 
ion, will endorse these unusual issues. You 
will find them as strong and substantial as 
have been our securities for 40 years. 


Only a short time ago a leading financier 
said, “‘I doubt if we will ever have better in- 
vestments than real estate bonds well placed 
on improved real estate in our growing 
centers of population.” As an investor these 
are points that you are bound to consider 
in your investment plans. For whether you 
have thousands to invest or only hundreds— 
you do want safety and a liberal interest 
return. Forman Real Estate Bonds give 
you both. 


Without obligation we will send you a 
complete description of our offerings, with a 
very interesting book, As Others Know Us, 
which was written by our old clients. Just 
mail the request blank. 


GEORGE M. FORMAN 
& COMPANY 


First Mortgage Real Estate Bonds 
105 W. Monroe St., Dept. A-172, Chicago, Ill. 
100 E. 42nd St., New York 


40 Years Without Loss to a Customer 


GFORGE M. FORMAN & COMPANY 
105 W. Monroe St., Dept. A-172, Chicago, III. 
Please send me a full description of 


recent Forman issues, also your book, 
As Others Know Us. 
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Industrial Stocks 
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Dodge Manufac. Pfd. 

U. S. Stores Class “‘A”’ . 


American Piano Common 


PYNCHON & CO 


Members New York Stock Exchange 


111 Broadway New York 
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Carolina Power Change 

The Broad River Power Company, a 
subsidiary of the General Gas and Elec- 
tric Corporation, will take over the man- 
agement and control of, the Lexington 
Electric Light and Power Company of 
Lexington, S. C., on May 1. The Broad 
River Company recently purchased the mu- 
nicipal electric light and power plant of 
Batesville, S. C. 

The Broad River Company operates in 
Columbia and Parr Shoals, S. C. A new 
high tension line from Columbia to Bates- 
burg by way of Lexington is under con- 
struction and will be completed early in 
May, thus connecting up the two prop- 
erties. A new steam power plant is be- 
ing constructed on the Broad River at 
Parr Shoals and a seventy-mile transmis- 
sion line will connect this station with 
that of the South Carolina Gas and Elec- 
tric Company, another subsidiary of Gen- 
eral Gas and Electric Corporation. 
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The over the counter ‘market this week 
was not to be denied the publicity en- 
joyed by the big board in its spasmodic 
dip in prices and acted in sympathy with 
it. Among the utility group there were 
the most drastic declines we have seen in 
months, The stock of the Electric Bond 
and Share Securities Corporation was 
nearly 10 points below the level at which 
it closed a week ago, an. enormous volume 
of stock having changed hands as the 
stock moved downward. 


Lehigh Power Securities was, among 
the issues actively dealt in, one of the 
weakest spots on the entire list just as it 
had been one of the stocks last year to 
move forward so sharply. Those who 
held that the stock was advancing too 
rapidly now feel no doubt that their 
opinion was justified. This stock only 
about a week or ten days ago was selling 
at 106, and not so very long ago was sell- 
ing at 115, but in the market this week it 
fell as low as 82, but recovered later in 
the week to sell in the high nineties. 


American Power and Light Company’s 
stock was distinctly weaker, the price hav- 
ing dropped below 50. American Gas and 
Electric Company’s stock lost something 
like 5 points on the week. Other sharp 
declines recorded for the week were the 
12-point drop in National Power and 
Light, the decline in Commonwealth Power 
Corporation’s stock to below 110 and the 
5 point decline in Electric Investors, Inc., 
issues. Buffalo General Electric in ad- 
vancing 10 points was one of the few 
strong spots. 


Slight declines in-the Northern Ohio 
Power issues appeared to be caused by the 
fact that the issues now go off on a “when 
issued” basis and traders who had simply 
bought the issues as a speculation for the 
period that they could be carried without 
funds sold out. Houses that specialize 
in these securities, however, declared that 
the amount of liquidation, had been rela- 
tively small. 

An interesting piece of news for the 
holders of insurance stocks was that new 
life insurance in January was 9.1 per cent 
greater than during 1924, and that month 
in turn was 23.6 per cent greater than the 
corresponding month of 1923, according 
to a report forwarded by the Association 
of Life Insurance Presidents to the United 
States Department of Commerce for offi- 
cial use. This report combines the figures 
of forty-five member companies, having 
in force 81 per cent of the total outstand- 
ing insurance in the United States in legal 
reserve companies. 


The actual paid for business, exclusive 
of revivals, increases and dividend addi- 
tions of these companies, amounted to 
$753,914,000 during aJnuary, as against 
$691,341,000 in January of 1924, and $559,- 
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342,000 in January, 1923. Thus there are 
shown gains of $62,573,000, or 9.1 per 
cent, over January one year ago, and of 
$194,572,000, or 34.8 per cent, over Jan- 
uary two years ago. 


Report of the General Railway Signal 
Co. for the year ended December 31, 1924, 
showed net profit of $815,607.97 after de- 
preciation, interest, taxes and _ other 
charges. After deducting preferred divi- 
dends paid, balance was equivalent to 
$16.47 a share on the 40,672 common shares 
outstanding. This compares with net 
profits after charges of $766,884.60 re- 
ported in 1923 and a balance equivalent to 
$15.28 a share on the same number of 
common shares. This company was favor- 
ably analyzed in a recent issue of THE 
FINANCIAL Wortp and its recommenda- 
tions have been given substantiation in the 
report of earnings for the full year. 


The leading bank stocks improved their 
position for the week. The Fifth Avenue 
Bank stock improved its position by 40 
points and gains of 5 or 10 points were 
made by several other issues. Garfield, 
National City and Chemical National each 
gained around 10 points. 
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money maker for the company during the 
war and certain post war years when there 
was a sellers’ market. It is also quite 


apparent that in a buyers’ market in 1924 © 


he was less successful than his rivals. 
1925 also promises to be a buyers’ market. 

In former articles in THE FINANCIAL 
Wortp I have pointed to the undoubted 
values that lie behind Baldwin common 
stock. It seemed to me that stockholders 
were not officially and fully einformed as 
to these values. What the value of the 
Philadelphia property now being vacated 
will be has been estimated. My under- 
standing is that it is still carried on the 
books at original cost. 

The earnings of American Locomotive 
and the market action of its stock demon- 
strate rather clearly that in recent years 
American has been outstripping Baldwin. 
There is nothing developed by the record 
or my investigation into trade circles to 
see any reason for Baldwin changing this 
trend in an important way in the near 
future. By this I do not mean that Bald- 
win will again operate at a deficit in 1925 
nor that profits may not flow in substan- 
tial volume from its new Diesel engine. 

t is my judgment though that in the 
steam locomotive field, which has been 
gong through one of the most rapid evo- 
lutions in its history in recent years, 
American and Lima have been giving a 
better account of themselves and have been 
zble (doubtless through better service) io 
wean away old-time Baldwin customers. 
ln cther words I have now come to ‘he 
conclusion that based on existing condi- 
‘ius the net earning outlook is much more 
clearly defined for Lima and American 
than for Baldwin. 

Now as to what the stocks may do. 
There doubtless is a technical situation in 
Baldwin with its small floating supply and 
its tremendous turnover—half the out- 
Standing stock is frequently traded in in 
a day or so—that makes for violent move- 
ments in either direction. In an article in 
the January 3rd issue of THE FINANCIAL 
Wextp I stated that Baldwin appeared to 
be a better purchase at price levels then 
existing than American. I do not so re- 
gard it now in the light of the annual 
reports since made public. It is of course 
dificult to intelligently analyze’°a_ stock 
when a company makes earning and finan- 
cial reports but once a year and when 
these reports are not as full as they should 
be. I did believe that Baldwin would do 
much better than it did in 1924 and looked 
for further improvement in 1925. 

On fundamental considerations alone and 
not on what the stock may do because of 
iis market position and the short interest 
I do not regard Baldwin as attractive as I 
did before and believe a reinvestment in 
a good rail like Delaware & Hudson or 
Union Pacific, where a higher yield on a 
more clearly defined basis is available 
based on current and prospective values 
would be advisable. 


February 21, 1925 


H 
——— : 
Baldwin vs. American | 
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May Revolutionize Locomotive Building 


Recent developments in the locomotive industry promise in- 
teresting developments later on. Their influence over stock 
prices of equipment companies will be pointed out in a series 


The Wall Street News 


Published by 
THE NEW YORK NEWS BUREAU ASSOCIATION 


$10 One Year—$5 Six Months—$2.50 Three Months 


TRIAL SUBSCRIPTION 
THE WALL STREET NEWS 


Enclosed please find $2.50 covering trial subscription for three months. 


CHOPS SEES EC OCHO TES OHTE CORES CHSC ESEH EHO EO ESEB OSES 


New York City 


New York City 

















DIVIDENDS 


DIVIDENDS 


aoa 





SOUTHERN PACIFIC COMPANY 
DIVIDEND NO. 74 

A quarterly dividend of one dollar and fifty 
cents ($1.50) per share on the Capital Stock 
of this Company has been declared payable at 
the Treasurer’s office, No..165 Broadway, New 
York, N. Y., on Wednesday, April 1, 1925, to 
stockholders of record at three o’clock P. M. 
on. Friday, February 27, 1925. The stock 
transfer books will not be closed for the pay- 
ment of this dividend. Cheques will be mailed 
only to stockholders who have filed permanent 
dividend orders. 

A. K. VAN DEVENTER, Treasurer. 
New York, N. Y., February 13, 1925. 





THE BORDEN COMPANY 
Preferred Stock Dividend No. 93 

The regular quarterly dividend of 1%% has 
been declared on the preferred stock of this 
Company, payable March 16th, 1925 to stock- 
holders of record March 2nd, 1925. Books do 
not close. Checks will be mailed. 

SHEPARD RARESHIDE, Treasurer. 


E. I. DU PONT DE NEMOURS & COMPANY 
Wilmington, Del., February 16, 1925. 
The Board of Directors has this day de- 
clared a dividend of 214% on the Common 
Stock of this Company, payable March 16, 
1925, to stockholders of record at close of 
business on March 5, 1925; also dividend of 
11%4% on the Debenture Stock of this Com- 
pany, payable April 25, 1925, to stockholders 
of record at close of business on April 10, 
1925. 
CHARLES COPELAND, Secretary. 





MERGENTHALER LINOTYPE COMPANY 
Brooklyn. N. Y., February 17, 1925. 
DIVIDEND NO. 117 
A regular quarterly dividend of 2%4 per cent 
and an extra dividend of 1% per cent on the 
Capital Stock of Mergenthaler Linotype Com- 
pany will be paid on March 30, 1925, to the 
stockholders of record as they appear at the 
close of business on March 4, 1925. The 
Transfer Books will not be closed. 
JOSEPH T. MACKEY, Treasurer. 





Warner Offering Sold 


McClure, Jones & Reed, members of the 
New York Stock Exchange, announce that 
the offering made by them of 175,000 


shares of Warner Pictures, Inc., converti- 


ble class A stock at $15 a share has been 


oversubscribed and_ subscription books 
closed. 
Warner Brothers Pictures, Inc., was 


chartered under the laws of Delaware in 
1923, and acquired the motion picture busi- 
ness theretofore operated as a partnership 
since 1915 by the four Warner brothers. 

The company’s production has grown 
from seven feature films in the 1922-1923 
season to twenty for the current 1924-1925 
season. The production for 1925-1926 calls 
for twenty-six pictures. 

The net profits of the company from 
operations for the fiscal year ended March 
31, 1924, after deducting all charges in- 
cluding depreciation and Federal income 
taxes but after giving effect to certain sav- 
ings which the new money to be obtained 


as a result of the pending recapitalization 
would have permitted, as certified by 
Price, Waterhouse & Co., were $249,365.62 
and for the nine months ended December 
31, 1924, such net profits were $730,113.27. 
For the fiscal year ended March 31, 1925, 
it is estimated that net profits after all 
charges will be approximately $1,000,000, 
or more than three times the dividend re- 
quirement on the class A stock. For the 
following year, 1925-1926, with the release 
of twenty-six pictures and with the sav- 
ings that may be effected by the use of 
additional capital provided by this issue, it 
is estimated that net profits will be mate- 
rially greater than those for the current 
year. 
" The proceeds from the sale of this stock 
will be used for working capital. The use 
of this money will permit many savings, 
increased production and wider distribu- 
tion. 

Application will be made to list the class 
A and common stocks on the Stock Ex- 


change. 
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Weekly Business and Financial Summary 
(Principal features of this page elaborated and interpreted in the “Trend of Things.”’) 








Week’s Sales 


Representative active stocks as of Thursday, February 19, 
1925: Week's Sales—Friday, 1,171,630 shares; Saturday, 
781,850 shares; Monday, 2,330,555 shares; Tuesday, 2,149,180 
shares; Wednesday, 1,543,522 shares; Thursday, 1,456,000 
shares, 


Average Stock Prices 
1925 


Feb. 18 
90.82 
118.56 


1924. 
Feb. 20 
67.34 
94.35 
80.84 
24.12 


Feb. 11 
91.16 
120.72 
104.69 105.94 105.41 
29.33 30.62 29.76 


Bond Dealings. Jan. 1 to Date 
1925 1924 


Feb. 4 
91.47 
119.36 


23 Railroads 
18 Industrials 
41 Combined 
8 Coppers 
Thurs- 
day’s 
Close 
16954 U. S. Gov. bds. 
119% Other dom. bds, 
88 Foreign bonds 
133% 

4° le 
121% 
1315% 138% 
79% 77% 
495g 46 


Previous 
Thursday’s 
Close 
171% 
119% 
865g 
134% 
44-4 
117% 


High Low 
r—— 1924 — 
163% Amer. 
109% Amer. 
89 Amer, 
134% 
48% 
120% 
134% 
84% 


NAME 1923 
$122,814,810 
277,442,000 
87,222,550 


of STUCK 
Can. 
Locomotive 
Tobacco se 
Amer. Tel. & Teleg.. 
Anaconda ° 
Atch. Top. & San. Fe 
Baldwin Loco. 
Baltimore & Ohio.. 
Bethlehem Steel 
Cerro de Pasco ... 53% 523% 
Chesapeake & Ohio. 941% 93% 
Chic., R. I. & Pac... ARQ 47% 
Chile Copper 365g 35% 
Chino Copper 27 26 
Consolidated Gas 76% 75% 
Corn Products 39% 39 
Crucible Steel 73 70% 
Davison Chemical 4514 42% 
Erie Ry. ee 3158 
Famous Players ... 92% 
General Electric 234 
General Motors 

Inspiration Copper.. 

Inter. PRper ...<<- 

Kelly Springfield 

Mack Trucks 

Maxwell Mot., 

Miami Copper 

N. Y. Central 

Norfolk & Western. 

Pan-Amer. Petrol.. 

Pennsyivania R. R.. 

Pere Marquette ... 

Pub. Serv. Cor., N. J 

Pure Oil 

Rep. Iron & Steel.. 

Sears Roebuck .... 

Sinclair Consol. .... 

Southern R’way ... 

Stewart Warner .. 5 El. 
Studebaker ; 53 Fl, 
Texas Company 
Tobacco Products .. El 
U. S. Rubber 2 Gal.-Hous. 


$66,173,100 $142,529,281 
424,402,000 317,559,500 
96,585,000 | 65,940,000 





....$587,160,100 $526,028,781 $487,479,360 


Standard Oil Stocks 
Bid Asked 
Anglo-American 19% 19% So. 
Atlantic Refin. ..112 113 
Borne-Scrymser .22§ 229 
Chesebrough 56 59 
Continental Oil 25% 226% 
Galena-Signal Oil. 63% 
Humble O. & Refi. 46% 
Imp. Oil Ltd. 30% 
Mag. Petrol. 
Ohio Oil 
Penn. Mex. Fuel. 
Prairie Oil & G.. 
Solar Refi. 


Total all bds, 


Bid Asked 
ON... 85 183 
of Cal. 63 63% 
of Ind. 664% 66% 
of Neb.253 257 
Stand. O. of Ken.119% 119% 
Stand. O. of N. J. 438% 43% 
Stand. O. of N. Y. 46 46% 
Stand. O. of O...351 355 
Swan - Finch Oil 

Corp. 24 
Union Tank Car. 122 
Vacuum Oil 91% 
Wash, Oil ’ 33 


ty Stocks 


Lehigh Pr. 
ee En sas 
Moun. St. Pr.... 
Wat. Pr. @& tA.... 
North. O. P. Cp. 


Penn. 
Stand. O. 
Stand, O. 
Stand. O. 


Asked 
102 

40% 

26% 
198 


Agile. Powe Te. 
Amer. G. & El... 
Amer. L. & T. 
Amer. P. @ is .» 
Amer. Pub. Util... 
Appal. Pr. 
Arizona Power .. 
Bklyn. Boro. G... 
Caro. P. & L. 
Cent. St. El. 
Cities 


Sec... 


“A eee 

No. St. 

mo, Tex. Bi... ce 
Okla. G. & El. pf 90 
Pac. G. & E, pf. 94% 
Pac. P. & Lt. pf. 97 
Colo. Penn. P. & Lt. pf.100% 
Com. a § Port. Ry. L. & 
Cons. SS arr Pr. 
Cons. Pow. Cp. 

East. Pow. Sec. Cp..... 

Ba. Pug. Sd. P. & L. 

Tnv., Rep. Ry. & Lt... 

Siera Pac. El. .. 19 2 
So. Cal. Ed. ....103% 104% 
Stand. G. & El. 


& Gh... 
ae 


U. S. Steel 
Westinghouse Mfg. 
White Eagle Oil 


Geor. Ry. 


Ken. Sec. 








7% pf. 
Tenn. El. 
Toledo Edi. 
Un. G. & El. 








Sterling 
Fr. 

Lira 
Belgian 
Holland 
Austria 


Denmark 


Norway 
Spain .. 
Sweden 


Switzerland 


Brazil 
Chile 
Canadia 


Foreign Exchange 


1925 
Feb. 16 Year Ago 
$4.75 % $4.30% 

5.21 4.15% 

4.09 4.29% 

5.02% 3.49% 
40.04 37.28 

.0014% -0014% 
17.76 15.80 
15.22 13.20 
14.19 12.70 
26.93 26.09 
19.22% 17.29 
11.35 12.15 
10.82 10.15 
99.87 96.94 


Fr. 


n Dollar. 





Car Loadings 
The railroads of the country are 
carrying the greatest amount of 
freight in their history for this sea- 
son of the year. In the first six 
weeks of 1925 loadings of revenue 
freight mounted to 5,379,237 cars, an 
increase of 178,950 cars, or 3.4 per 
cent above the corresponding period 
of 1924, and 290,506 cars, or 5.7 per 
cent over the corresponding period of 
1923. 
Total loadings compare as follews: 
1925. | 1924. 1923. 


928,244 906,015 849,352 
929,623 865,414 
891,481 869,464 
894,851 864,297 


Feb. 
Jan. 
Jan, 
Jan. 


Bes ss a5 924,254 
932,150 





With all percentages computed on 
the basis 
Board on March 13, 1921, the highest 
and lowest resrve percentages of the 
Federal 
follows: 


The resrve percentages of the New 
York Reserve Bank compare as 
lows: 


Ratio of Reserves 


introduced by the Reserve 


Reserve System compare as 

High Low 
21 74.6 Jan. 
21 70.5 Dec. 
25 71.3 Jan. 
9 71.1 Jan. 
. 17 46.4 Jan. 


fol- 
Low 

21 74.6 Feb. 11 

21 70.8 Oct. 15 

©20 75.0 Jan. 3 

. 25 79.3 Jan. 4 

36.5 Feb. 4 


High 














Crude Oil Production 


Oklahoma 


Kansas 
North 
East. 

West. 


Gulf 
South 
Fastern 


Wy., Mont. & Colo. 
California 


Cent. 
Cent. 
North Louisiana 
Arkansas 

Coast 


(Figures in barrels) 
1925 
Feb. 14 
483,250 
83,850 
87,400 
167,100 
53.300 
49,400 


1924 
Feb. 16 
406,250 
71,500 
65,709 
143,700 
48,950 
52.450 
116,800 


Texas 
Tex.. 
Tex, 


west Texas 123,350 
98,000 
87,350 


598,100 


95,600 
103,000 
145,000 
669,950 





1,935,100 1,918,900 








Money Rates 


Call Loans 
Time Loans 


* Commercial Paper 


Rediscount Rates 
Bankers Acceptances 
Bar Silver, London 
Bar Silver, New York 


London Market 


Money in London unchanged at 3% 
per cent; short bills unchanged at 
354 @3}4 per cent; three months’ bills 
unchanged at 34 per cent. 








Fl. 


FOODSTUFFS— 
Wheat, 
Corn, 

Oats, No. 2 
std., Spe. 
Coffee, No. 7 Rio 
Sugar, 


METALS— 
Tron, 
Steel 
Lead 
Copper 
Zinc, 


TEXTILES 
Cotton, 
Printcloths 


Commodity Prices 
Feb. 18 
1925 1924 


red....$2.12% $1.28 
yellow.. 1. .97 
write..<«. 59% 
pts.8.95 @ 9.25 6.40 


Feb. 20 


No. 2 


No. 2 


granulated 


2X, Phila.25.00 @ 25. 
billets, Pitts. ..40. 


E, St. 


mid. upland. .24.70 
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More Data On Foreign Loans 
—— as we are rapidly assuming 

the role of the world’s banker, and, 
in that connection, the machinery of the 
Stock Exchange will be employed as one 
of the principal outlets for this business, it 
is very proper for it to take the forward 
step it recently did in announcing more 
stringest listing requirements for for- 
eign bonds. These regulations demand 
such information as the public is duly en- 
titled to have. They will do away with 
the necessity of the investor depending 
solely upon what facts the underwriters 
of foreign bonds believe is sufficient to pro- 
vide the public. It assures to the inves- 
tor at least the supervision by a capable 
organization of such foreign loans with 
which it will have to deal so far as its 
own machinery is employed to provide a 
market for them, in regard to the amount 
of debt, its character, in what currency it 
will be paid, pledged assets, actual liabili- 
ties, tax liability, exemptions, and such 
other essential information as is vital to 
the integrity of the obligations involved. 
Such assurances to the public are bound 
to produce a favorable effect on foreign 
loans, which, after all, is a tendency upon 
which the expansion of such international 
(mance depends. 





Contrasting Levels to Values 
HEN is a stock too high is a prob- 
lem most disconcerting to the aver- 
age trader for the reason his conclusions 
are not formed upon the basis of values 
but usually upon price level. For that 
reason it often is discovered, especially in 
a prolonged upward market, that a secur- 
ity, considered to be selling out of line 
because it has touched a new high level, 
continues to advance when the expecta- 
tion is it ought to go down. And why? 
On the ground that it is above its former 
high price level. Such reasoning is ab- 
surd. It not only is that but it is shallow, 
since values are not determined simply by 
prices but by the definite trend of the in- 
dustries. It is this calculus that provides 
the determining factor. In a progressive 
country each decade produces new bases of 
values for securities for various indus- 
tries in accordance with their increased 
earning power. The United States is a 
trillion dollar country today. Hence, 
what the market is doing, more or less, is 
trying to visualize what it can expect from 
the development of the next ten years. 
Could we then look back upon what is to- 
day regarded as a high jx1ce level it 
would rebuff many of us for our present 
timidity. 


—_——_Oo-—--—— 


The Most Valuable 


[ want you to know that | consider your 
publication by far the most valuable publi- 
cation of its kind that I have ever seen. 
| have been a subscriber since 1906 and 
would not be without it for several times 
its cost. You are doing a wonderful work 
and it is impossible for me to express to 
you how valuable it has proven to me. 

=e * 

“Tell your friends they need it.” 











To Keep You Informed 


mm VERY week we list in this column instructive booklets, circulars, 
periodicals and special letters pertaining to investment and other 
timely subjects, which we believe are of interest and benefit 
to our subscribers. 

Upon request and without obligation, any of those listed below 
will be sent free, direct from the houses by whom issued. 

Kindly send requests to 


Current Literature Department 
THE FINANCIAL Wor tp, 53 Park Place, New York, N. Y. 


Good Investments for this Year, and for Years to Come—A list broad 
enough in range to meet your particular requirements has been 
prepared by one of the largest banking investment houses in the 
world. 

For the Bond Buyer—An interesting, illustrated booklet entitled ‘‘The 
Cities Service Gold Debenture,”’ is available for those interested 
in an investment that has unusual features. 

“Why the South Offers Investment Opportunities’”—Explains briefly 
and clearly why the South today is one of the most attractive 
sections of the United States in which to invest, and why it is 
that southern investments yield an average of 1% more inter- 
est with equal safety. 

“How to Make Your Money Make More Money’—An interesting 
booklet describing the reasons why so many fail in handling their 
money and outlining methods that have been used for years by 
those who have been successful in investing, with concrete illus- 
trations and specitic suggestions. 

Growth of Radio—A survey of the radio industry including analysis 
of Radio Corporation of America, has been prepared by a well 
known New York Stock Exchange house. 

“Diversification and Vigilance’—An interesting discussion of this sub- 
ject, profitable to any investor, showing the methods employed 
by large institutions and their investment problems, has been 
prepared for distribution by a large investment banking house. 

The Oil Industry in Prospect and in Retrospect—A _ twenty-page 
analysis which is very timely and should be of special value to 
those interested in oil securities. Copy may be obtained upon 
request. 


Stocks and Business—A Mid-Monthly Letter giving a terse summary 
of conditions affecting security prices. 

“Scientific Investing’—Few investors know successful investing de- 
pends upon knowing when securities should be bought rather 
than which securities to buy. This booklet points out definitely 
the time when they should be bought, whether bonds, short 
term notes or common stocks. 

Electrical Refrigerator Industry—An analysis of the prospects of this 
industry in relation to the Savage Arms Company has been pre- 
pared by a well known New York Stock Exchange house and 
may be obtained upon request. 

Monthly Investment Quotation Sheet—aA listing of New York bank and 
trust companies, industrial, public utility, sugar and tobacco 
companies’ stock quotations showing dvidend rate, bid and asked 
prices, compiled by a well known tirm of brokers. 

F. W. Woolworth Co.—A comprehensive analysis of this company 
has been prepared by a New York Stock Exchange house. This 
should be of interest to holders of chain store securities. 

“Definitions’—A booklet issued by a well known New York Stock 
Exchange firm, which should be in the hands of investors, giv- 
ing, as it does, definitions of terms in connection with stocks 
and bonds. Gladly sent ‘upon request. 

“Investing on the Short Side’”—Discussed in the current Weekly 
Letter of a well known Investors’ Service. Does it involve any 
greater element of risk than the long side? What is the proper 
method? Has the time come to operate in this manner? 
































750,000 Shares 


ARMOUR AND COMPANY 


(Illinois Corporation) 


Class “‘A” Participating Common Stock 


(Voting Trust Certificates) 


Participating and Preferred as to Dividends 
Par value of shares $25 


(This offering represents part of the issue already outstanding and is not new financing by the Company) 


Class “A’’.Common Stock is entitled to cash dividends of $2 per share in any year before any dividends shall be set apart or paid on 
the Class “B’? Common Stock. After dividends aggregating $2 per share shall have been paid on the Class “B’” Common 
Stock in any year, both classes of stock share equally in any additional dividends paid in that year. 

Exempt from Personal Property Taxes in the State of 


The following information has been summarized by Mr. F. Edson White, President of Armour and Company from his letter of Febru- 
ary 17, 1925: 


Illinois in counsel's opinion. 


CAPITALIZATION as of December 27, 1924, was as follows: 


Funded Debt of Company and subsidiaries 
Guaranteed 7% Cumulative Preferred Stocks of subsidiaries $72,815,600 
7% Cumulative Preferred Stock of Parent Company (preferred as to as- 

sets and dividends over the Common Stock) 59,298,400 132,114,000 


$142,547 ,000 


Common Stock (bar value $25 per share) 
‘Class “A’”’, 2,000,000 shares $50,000,000 
Class “B”, 2 ,000,000 shares 50,000,600 100 000,000 


The average interest rate on the funded debt is approximately 5.25%. 


BUSINESS: Armour and Company, organized under the laws of Lllinois in 1900, ranks as one of the largest meat packing con- 
cerns in the world. In March, 1923, the business and properties of Morris & Co. were acquired through a subsidiary. The 
Company and its subsidiaries own 26 packing plants and auxiliary cold storage plants; 500 distributing branches advan- 
tageously located throughout the United States; 6 modern packing houses in South America; 46 auxiliary plants; 29 fertilizer 
works; distributing facilities, refrigerator cars, etc. Consolidated net sales for 1924 were over $800,000,000. 


EARNINGS: The following is a statement of the consolidated net earnings of the Company and subsidiaries after depreciation, 
interest, Federal Taxes, and preferred dividends paid and accrued (not including any earnings from the business and 
properties of Morris and Company prior to March 28, 1923, the date of purchase) as certified by Price, Waterhouse & Co., ex- 
cepting as to the year ended December 27, 1924, which is in course of being audited. 








Year ended December 27, 1924 ‘ $9,016,349 
Year ended December 29, 1923 ; Bie 5,414,401 
10 Years and 2 months ended December 2%, 1924, $34,176,613, or an annual average of. 3,361,634 
15 Years and 2 months ended December 27, 1924, $62,215,320, or an annual average of. 4,102,109 
20 Years and 2 months ended December 27, 1924, $84,758,322, or an annual average ot... lark 4,202,892 
20 Years and 2 months ended December 27, 1924, (exclusive of toreign exchange losses) 
$107,783,298, or an annual average of 5,344,626* 
*In the post-war period the Company absorbed unusual losses of over $23,000,000 on foreigu exchange. 


The above earnings for the year 1924 are equal to $4.50 per share on the Class “A” Stock and are equivalent to $2.25 per 
share on the combined Class ‘“‘A” and Class “B’’? Common Stock. It is noteworthy that the above average annual net earnings 
for the 20 years and 2 months ended December 27, 1924, were equal to over $2 per share on the Class “A” Stock. 


Except during the so-called post-war period, the Company has shown profits in each year since its organization. This is 


exemplitied by the pre-war record which shows annual average earnings of over $5,000,000, for the ten years 1yu5-1914, in- 
clusive, 





While earnings for 1924 greatly exceeded those of the preceding year, they do not reflect the probable earning power of the 
business, as the operations for that year in such lines as fertilizer and leather were below normal. The facilities of the Com- 


pany and its subsidiaries are capable of handling even a larger volume of business and, with a constantly growing domestic 
market due to increased population the Company should get a fair share of new and profitable business annually. 


DIVIDEND POLICY: The Directors have declared quarterly dividends of $.50 per share on the Class “A” Stock payable as of 


January 2, 1925, to holders of record as of that date, and April 1, 1925, to stockholders of record March 14, 1925, thus plac- 
ing the Class “Aa” Stock on a $2 annual dividend basis. 


BALANCE SHEET: Preliminary consolidated balance sheet of the Company and subsidiaries as of December 27, 1924, shows after 
deduction of all prior liabilities, net tangible assets equivalent to $34 per share on both the Class “A” and Class “B” Com- 


mon Stock. As shown in said balance sheet, consolidated current assets were $205,783,611 and consolidated current liabilities 
$61,709,768, a ratio of 3.33 to 1. 


The Class *‘A’’ and Class ‘“‘B’’ Common Stock voting trust certificates are listed on the Chicago Stock Exchange, and it is expected that appli- 
cation will be made to list them on the New York Stock Exchange. Delivery may be made in the form of interim receipts or temporary voting 
trust certificates. All offerings are made when, as and if received and accepted by us and subject to approval of proceedings by our counsel. 


alll subscriptions are subject to allotment, 
Price $23 Per Share 


Subscription books will be opened at 10 o'clock A. M., Thursday, February 19, at the office of Blair & Co., Ine. 


Blair & Co., Inc. 
Hornblower & Weeks F. B. Keech & Co. A. A. Housman & Co. 
Pynchon & Co. Hemphill, Noyes & Co. 
Curtis & Sanger A. G. Becker & Co. F. S. Moseley & Co. 
Mitchell, Hutchins & Co., Inc. John Burnham & Co., Inc. 
Farnum, Winter & Co. Babcock, Rushton & Co. Pearsons-Taft Co. 
Hunter, Dulin & Co. ; Bond & Goodwin & Tucker, Inc. 


The statements presented in this advertisement, while not guaranteed, have been obtained from sources considered reliable. 
All of this stock having been subscribed for, this advertisement appears as a matter of record only. 




















